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"W-W" Grinding Machine

Joseph Newburger, President
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Sylvan Levy, Vice-Pres.
B. L. Mallory - R. L. Taylor, Directors
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Joy's Delight
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n <s show vou how to meet the problem of Labor shortage and
increased yield occasioned by the war.

Stover Engines; Climax Cane Mills; Brinly Plows; Perry
Cultivators; Walter A. Wood Mowers and
Rakes; Electric Light Plants
WHOLESALE ONLY

ORGILL BROTHERS & CO.
MEMPHIS
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MEMPHIS RICE MILL, Memphis, Tennessee
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Compliments of the Season
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Convention Aug. 21st and 22nd

SPECIAL NOTICE
Yours for the success
of the Convention now
and in future days

On account of Primary
Election in Mississippi
August 20th, for the con
venience of our Missis
sippi members, we have
changed the dates of the
Convention from August
20th and 21st to Wednesday and Thursday, Aug
ust 21st and 22nd.

Cordially and Sincerely

—Cotton States Merchants Association

Goodbar & Co.

While the Cotton States Merchants are holding strictly a business or war convention

ENTERTAINMENT
this year, the Committee on arrangements have deemed it -proper to provide some mode of
recreation and, therefore, have chartered LOEW'S LYCEUM for the NIGHT of
AUGUST 21st, which will be free to delegates wearing badges.
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PROGRAMME
Cotton States Merchants Association
WEDNESDAY, AUGUST 21, 1918.

9:30 A. M.—Meeting called to order by
J. T. Thomas, President.
Invocation—
9:35 A. M.—Address of Welcome.
Hon. Frank L. Monteverde
Mayor of Memphis.
9:45 A. M.—Annual Report of President,
J. T. Thomas, Grenada, Miss.
10:00 A. M.—Report of Chairman of the
Executive Committee
W. R. King.
10:15 A. M.—Address: "Winning the War"
Major George W. Simmons,
Mgr. Southwestern Branch,
American Red Cross.
11:00 A. M — Address: "With Our Boys
at the Front."
Senator Everett Colby,
Orange, New Jersey.
12:00 A. M.—"Our Country."
Adjournment for Lunch—
2:00 P. M.—Address: "Merchandising,
G. A. Garver,
Strasburg, Ohio.
3:00 P. M.—General Discussion on Merchandising.
3:45 P. M.-Address: "Handling Eggs under
the Food Administration's Regu
lations."
W. F. Priebe, Chief of Egg
and Poultry Section
United States Food Administration.
4:15 P. M.—General Discussion—
Adjournment.—

THURSDAY, AUGUST 22, 1918.

9:30 A. M.—Meeting called to order by
J. T. Thomas, President
Invocation.—
Announcement of Committees.
New Business.—
10:00 A. M.—Address: "Your Home Town
First." Mr. S. R. Latshaw,
Butterick Publishing Co.
New York, N. Y.
10:45 A. M.—Address: "Conservation of Labor
as a War Problem"
Hon. Hugh Frayne,
Chief of Labor Division,
War Industries Board,
Washington, D. C.
11:30 A. M.—Address: "Cotton Under
War Conditions."
George R. James, Chief
of Cotton and Linters
Section, War Industries
Board, Washington,
D. C.
12:30 P. M.—"America"
Adjournment for Lunch.
2:00 P. M.—Address: "Merchandising"
G. A. Garver, Strasburg, Ohio.
3 :00 P. M.—General Discussion—
3:30 P. M.—Reports of Committees—
4:00 P. M.—Election of OfficersAdjournment.

TheConvention
August 20-21

T

HE fifth Annual Convention of the Cotton States Merchants
Association will be held in Memphis, Tuesday and Wednesday,
Aug. 20th and 21st.

This will be strictly a War or Business Convention. In no sense will
it be a junketing affair. The Merchants, planters, and bankers who at
tend this convention will do so for the sole purpose of learning something,
and giving a brother merchant the benefit of their experience and advice.
The success of the convention will depend largely upon the amount of
interest and counsel each delegate puts into it. While speakers of Nati
onal reputation will come to the meeting to tell you what they know
about the things that are vital to you, you will be expected to express
your views, and give of your store of knowledge. The convention will
be yours, and you will be expected to take an active part in it.
So come prepared to ask questions and answer questions on the floor.
No merchant, in the stress of these war times, can well afford to miss
the meeting. It is your patriotic duty to discuss matters, and learn all
you can, so that you will be able to so conduct your business that it will
yield the best possible results, and thereby help to the utmost to win
the war.
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Some Aims of the Association

MEMPHIS
For decades Memphis had grown and prospered, the
heart of the Mississippi Valley, the richest alluvial region
in the world.
Wealth of field and forest and mine poured into her
wealth iUHeahad surl:ounde4 her with limitless natural
Hnn n t
?? ^/increasing and prosperous populanrin^° Ttlly adde<? to the afflaence of her merchant
m
u
captains of industry and finance.
Memphis was content with herself and her surroundrngs, with the growth of the city and the expanding ComddCn
d°°rs' with her
ness
M^Clu^and'lP
ness Men
s Club and it s convivial good
fellowship.

By J. T. THOMAS, President
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i
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States!

T

HAT "no man liveth to himself" is true of all
mankind, more especially of those engaged in
any public enterprise, or living by the barter
and exchange of the commodities that make the
commercial and financial world of to-day. The
welfare of the merchants, bankers and business men
is so intricately bound up with that of their com
munities that they cannot afford to ignore the small
est interest of the poorest tenants or of the most
menial laborers among them. Everything that
promotes industry, sobriety, economy, social wellbeing also promotes business, increases profits and
adds a large percent to all that makes life worth
living. The day when the worth of a business
man is reckoned in terms of his profits is forever
past. No man is successful who has not done
something for his community, not merely in good
advice, but rather in active, zealous interest in all
that pertains to the social, civic, and moral life of
r'-ip community. He must be an apostle of better
schools, better churches, better roads, better homes

and a larger social life. It is the business of the
Cotton States Merchants Association to awaken
and develop interest in all these.
We are this year facing unusual opportunities,
as the war prices received for all farm products
have brought an unheard of degree of prosperity to
the States of the Mississippi Valley. Bank deposits
have reached new levels and business is thriving
as never before in our history. Perhaps the must
unfortunate aspect of business in our section just
now is found in the fact that many of our people
held cotton that could have been sold for forty
cents, or above, until the prices have dropped to
thirty or below, with little demand at these figures.
Time alone can tell whether or not they were just
ified in declining to sell last winter.
Throughout our territory, "over the top" has been
the word lor Liberty Loans, Red Cross, Y. M. C. A.
funds, and all other patriotic calls. The members of
this association have been leaders in this good
work, as they must be until America has obtained
complete triumph over Germany. Meantime, the
only percent that counts is 100% victory over
Prussian militarism.
We must not forget that the first aims of our
organization are ethical, altruistic and inspirational.
As we come to know and co-operate with each
other in our Association, we shall come to appre
ciate more and serve better our patrons and clients.
As we better serve them, we shall have our reward
in all that we merit as coming to ourselves.
Please permit a word personal. It is fitting that
I should express appreciation of my election as
President of the Cotton States Merchants Associ
ation, as well as to declare my keen sense of the re
sponsibility of the position. Circumstances have
prevented my giving the office the attention that
it merits and that I greatly desired to render. From
November to May, I was Director of War Savings
for Mississippi, giving largely of my time and
strength to that important position until failing
health made it necessary for me to resign and enter
a hospital, from which I have just returned as this
issue of the JOURNAL goes to press.
However, there is little to be done between our
annual meetings except to build up the membership
by awakening interest on the part of members and
securing their active co-operation in the organiza
tion and attendance at the meetings.
I again emphasize the need of our getting togeth
er as loyal Americans without regard to section,
creed or vocation.
Believing that our approaching gathering will be
the largest and the program the most instructive in
our history, I am,
Sincerely yours,
—J. T. Thomas,
President.

MEMPHIS CHAMBER OF COMMERCE JOURNAL
MEMPHIS CHAMBER OF COMMERCE JOURNAL

Aims and Purposes of the Cotton States
Merchants Association
By J. R. PAINE
In times that are past the conduct of busi
ness was marked largely by individualism.
Business men lived by themselves and for
themselves, without regard to the welfare or
happiness of their neighbors.
But, as business grew and developed upon
broader lines, the interdependence of man up
on man began to assert itself. The benefits
of a strong, well directed co-operative move
ment became more and more apparent, and,
instead of the old selfish spirit which formerly
dwarfed the business intellect, there began to
develop the thought that by standing together

by exchanging ideas, by pooling interests, a
tremendous advantage will come to any line of
business.
Accordingly, business men began to form
clubs and associations of various kinds, with
the idea of placing business upon a better and
more substantial basis, and of offering the
members of such associations the experience
of those similarly engaged, as well as offering
the advantage of having timely discussions up
on subjects of general interest.
The Cotton States Merchants Association
was organized in 1914, along that general line.

Its membership is composed largely of mer
chants doing a general store business in the
southern states. In a general way, the Associ
ation has endeavored to present to its mem
bers, in concrete shape, definite suggestions
that will be tremendously advantageous to
them in the daily conduct of business. It has
endeavored to point out better plans of mer
chandising, such as the purchase and sale of
goods; advertising; store arrangement; hand
ling of employees and pleasing the customer,
wlth the thought of assisting members of the
Association to become bigger, better and more
successful merchants.
The Association has, likewise, concerned it
self with the discussion of other factors which
enter into the success of the Southern States,
as, for instance, developing a better farming
system. Not only have suggestions been giv
en on timely agricultural subjects, but practi
cal demonstrations have been given to indi
cate how the present methods may be improv
ed and why merchants should interest them
selves in promoting a system that makes for
better and more successful farming.
The Association has had as one of its pri
mary purposes the development of a good
community spirit. It has endeavored to point
out how the merchant may become a factor
in such a movement. As a matter of fact, the
fn6^!al merch?nt is a most influential factor
his cu^mmUmty" He is calIed uP°n to advise
3 ctust°mers upon all manner of problems,
that-he is in P°sition ^ advfst them
ely,and-lntelli^' wil1 he be
2k
ulfT
a Die tooT
fulfill
such
mission.
DlaT^S°Citi0n' therefore, has sought to
m?rchant methods by which
he mav 1?^ f
SCrvlCe to his community, and
be
ity of a rnSam
^ 1SSUme thC resPonsibd"

SPlnt'
This is the spirit
that nromnt
SSS"*
Cotton
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Come to Convention
In Your Automobile
By W. H. HAYLEY,
Acting Secretary
Memphis Chamber of CornMembers of the Cotton States Mer
chants Association coming to the
convention at Memphis will be in
terested to know that the Memphis
Chamber of Commerce conducts a
large Tourists' Bureau, which furn
ishes information in regard to 'auto
mobile routes in all directions out
of Memphis, covering territory from
Louisville and Paducah, Ky. on the
north, to New Orleans and Biloxi to
the south; and from Ashville, N. C.
in the east to Fort Smith, Ark. and
Dallas, Texas to the west.
To the merchants and their friends
who are anticipating visiting Mem
phis in their automobiles, it is sug
gested that the following itineraries
be followed into this city:
Tourists coming from the territory
between Memphis and Tupelo, Miss,
will find a road affording easy trav
el from Tupelo through Pontotoc,
Tbccopola, Oxford, College Hill, Ty
ro, Thyatira, Independence, C'ockrum,
Cedarview, Olive Branch, th'ence by
the Bankhead Highway to Memphis.
Or, they may proceed along the Fris
co railroad through New Albany,
Hickory Flat, Potts Camp, Holly
Springs and Byhalia by the Bankhead Highway to Memphis.
Tourists from the territory between
Memphis and Huntsville, Ala. should
follow the Mussel Shoals highway
through Athens, Florence, Cherokee.
Iuka, Corinth, Salsbury, LaGrange
Moscow, Rossville, Collierville, Germantown to Memphis.
Visitors from the territory be
tween Memphis and Hopkinsville,
Ky.. should proceed through Gracey,
Cadiz, Cantbn, Golden Pond, Egner's
Ferry, Murray, Lynnegrove, Swan,
Lynnville, Pilot Oak, Feliciana. Ful
ton, Union City, Tenn., Troy, Obion,
Trimble. Newbern, Dyers'burg Dou
ble Bridges. Ripley, Henning'. Cov
ington. Atoka, Kerrville, Millington
and Woodstock to Memphis.
Tourists from Paducah and west
ern Kentucky should proceed as fol
lows: Paducah, Boaz, Mayifield, Wingo, Water Valley and join the 'above
itinerary at Fulton, Ky., thence over
the Jefferson Davis Highway to
Memphis.
Visitors from the territory traver
sed by the Memphis-to-Bristol High
way west of the Tennessee River
should come to Memphis over this
popular route through the following

towns: Camden, Hollow Rock, Hun
tingdon, Spring Creek, Jackson, Huntersville, Harvey, Brownsville, Koko,
Stanton, Keeling, Masbn, Braden,
Galloway, Arlington, Ellendale, Bartlett, Raleigh Springs and National
Cemetery to Memphis.
From the West Mississippi terri
tory between Jackson and Memphis,
the following is the beaten path:—
Jackson, Ridgeland, Madison, Gluckstadt, Canton, Pickens. Lexington,
Tschula, Sidon. Greenwood, Schlater, Black Baybu, Glendora, White
head, Sumner, Tutwiler. Clarksdale,
Cloverhill, Coahoma, Rich, Lula,
Dundee, Clayton, Tunica, Hollywood,
Robinsonville, Clacks, Lake Cormo
rant, Walls, Lynchburg, thence to
Memphis.
Tourists from Little Rock should
proceed through Lonoke, Carlisle,
Hazen. Des Arc, Cotton
Plant.
Wheatley, Goodwin, Palestine, For
rest City, thence north to Wynne and
through Earle to Marion; or from
Forrest City to Madiston, thence via
the Military Road to Marion and
through Braggs over the Harahan
Bridge to Memphis.
If tourists prefer to go direct from
Cotton Plant fo Wynne, they should
proceed through Hunter and Pine
Tree.
An interesting trip from Cotton
Plant can also be made via McCory
to Wynne.
The Chamber of Commerce Bureau
is routing more tourists this year
from Missouri over the Ozark Trails
through Jonesboro than usual and
this route has been very much im
proved. Little difficulty will be et
countered in coming to MemphLfrom Springfield via the following it
inerary provided the weather is not
inclement:—Mountain Grove, Willow
Springs, West Plains. Thayer, Mam
moth Springs, Ark., Hardy, Williford
Ravenden Junction, Imboden, Burdell,
Pocabonitas, Walnut
Ridge.
Hoxie, Bono, Jonesboro, Harrislburg.
Cherry Valley, Whitehall. Wynne
Parkin, Earle, Crawfordsville, Mari
on, Memphis.
All visitors will receive a cordial
welcome at the Chamber of Com
merce and they should know that
they are expected to make the build
ing tbeir headquarters while in the
city. The reading robrn. club rooms,
and dining room are thrown open
to 'them. Merchants from the Mem
phis territory are always invited to
the Chamber of Commerce, whether
they visit the city to attend business
meetings and conferences, for the
purpose of buying goods, or for any
reason whatsoever.

ROBERT R. ELLIS
Memphis, Tenn.
President Cotton States Merchants
.Association 1915-16. Now Member,
of Executive Committee

W. D. DAGGETT
Marianna, Ark.
State Vice-President of The Cotton
States Merchants Association
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Do's and Dont's for Employees
By GEO. A. LAMB, General Manager of the Bobo Mercantile Co.,
one of Eastern Arkansas' most enterprising and successful stores.
The best clerk is the one who will
do things without being .told.
The
modern rule is "do it now."
The hext best clerk is the one who
will do things after being told.
The clerk that is costly at any
price, is the one that will not do
what he is told.
A careless and forgetful clerk is
not worth his board.
Do mot shirk work, but hunt for
something to do—there's plenty of it.

Do mot mix shoes in their boxes.
Shoes must be put back in the box
they came out of. Do not mix
shirts or any other box goods.
Do 1 : try t
and as you sell a
customer goods mark them down on
a piece of paper every time you sell
an article.
Everything must be kept in place,
and no new files, hatchets, saws,
hammers, brushes, combs, towels or

When the customer pays you, say
"Thank you" as pleasantly as you
said "Good morning" when the cus
tomer came in. It's the going out
and not the coming in that counts.
Get them coming but be sure to get
them going.

Do not open any kind of goods
whatever, and leave them on the floor
or on the counter, but put them up in
their proper places as soon as the
package has been opened."' "). • K

Do not hold out too strong for
"Safety First." You had better nrst
know your customers, then handle
them carefully.
ou must stay in a good humor,
especially while you are waiting on
the public. To appear vexed or out
of humor will drive trade from our
Cut meat so it can be properly sold
without loss.

: call (

clerk l

do it.
Don't tell a customer you haven't
an article called for, or a certain
size of shoes, when you have it.
Always keep posted on the stock.
Don't make a "ticket" of anything.
Always charge on the day book, the
journal or the ledger.
If a customer calls for several
sizes of children's, shoes, always show
the largest sizes first, which, of
course is the highest priced.
If a customer says to not charge,
"I will pay in a few minutes," then
charge just the same for they often
;orget to return.
Give 36 inches to the yard, not 37
nor 35. Give 16 ounces to the pound,
it 17 n r 15.
Do not let a strange customer go
out without asking his name and
where stopping. Form acquaintanAlways thank your custon
ask them to come in again.

anything else is
) be taken out of
stock for store t e without permisUse plenty of twine and wrapping
paper but do not waste the same.
When you charge an article al
ways give the number of pounds or
the number of pieces and state by
whom received.
When anything is out of the ordin
ary with any clerk, any customs, or
in any way in connection with the
business, report the same to the manIn telling a customer the price of
an article, speak as though it was
cheap, even though it be a little high.
Be sure to report to the manage
ment any and every thing you may
hear that might do good or harm to
our business.
What you do, do it quick, as people
like to trade with the clerk that is
as quick as a trigger.
Be sure to form acquaintances and
be sociable and friendly to every
body.

The shortage of merchandise and rapidly advancing prices, have caused the
wise merchant to place his orders with the House that he is sure CAN DE
LIVER, believing that the goods will be billed at prices fair and just. That's
confidence—something not to be bought at a price—acquired only by a repu
tation for long and honorable dealing. Ours dates back to 1848, just 70 years
ago.

Be sure to check up all goods as
soon as they come in, and mark up
all invoices properly.

Treat our customers with such
courtesy that they will actually pre
fer to trade at our store.

Do

These Days You Buy Where
Your Confidence Lies

HERE ARE SIX BRANDS THAT HAVE THE CONFIDENCE OF SOUTHERN MERCHANTS
"Ajax"

Mark all box goods on the end of
the box and not on the bottom.
Do not cash a check for a stranger
regardless of who made the check,
but cash all checks for people you
are acquainted with regardless of who
made them. See that all checks are
properly endorsed.
Keep all old goods on the front and
put new goods to the back. Espec
ially flour, and groceries, in fac*
everything in the store.
Customers are still telling us to re
member so and so, but clerks must
not try to remember even for one
minute. Use pencil and paper.
Do not let oil or gasoline cans run
over at the oil pump. Keep the floor
clean and free from oil,.

—DRESS GINGHAM

"Integrity 226"

Gayest*'"

—OVERALLS and
COATS

—DOMESTICS and
SHEETINGS

"Moorewear"

"Maiden Mills"

—HOSIERY

Each clerk must be an assistant
store manager. Consider yourself
such, the moment you enter our em
ploy.
At odd or idle moments go through
the dry goods, groceries and all other
departments and straighten and dust
goods and see that all are in their
right places and put in good con
dition.

Seven Star"1

—WORK SHIRTS

—BED SPREADS

This is the House that brought them to perfection

Fast Selling Merchandise
Our Buyers know what your customers want, be
cause they have made it a study. Selections are made
to please only the Southern trade, and not to suit the
demands of other sections.

Here, you take no chance

of buying anything unsuited to your trades' needs.

Prices that Please
The outlet of this house being the largest in the
South, places us in position to secure
prices.

rock-bottom

In turn we are enabled to offer our cus

tomers the same. Our old patrons know this. To the
new we would consider it a privilege to demonstrate.

You Must Give Service
One of the biggest items in Service is having what
your customers want. The one way to do it is by fre
quent ordering from a house that has the goods. Our
eight big floors of fast selling merchandise will assure
you of being "just in" not "just out."

Service—You Must Have
Every known time saving equipment has been in
stalled in our building. We have five elevators, a grav
ity chute, conveyor, fleet of auto trucks, and corps of
well trained clerks for the proper handling of your
orders.
These represent an enormous investment and are
here to give you SERVICE in the truest sense of the
word.

"THE SOUTH'S LARGEST DRY GOODS HOUSE"

WM. R. MOORE DRY GOODS CO.

MEMPHIS,
TENN.
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The Memphis Furniture Manufacturing Co.
MEMPHIS, TENN.

are manufacturers of a full and complete line
of Furniture and Chairs, Davenettes, etc. Job
bers of Art Squares, Linoleum, Congoleum,
Matting and Matting Art Squares. We carry
a most complete stock of everything required by the South
ern Furniture dealer.
MEMPHIS FURNITURE MFG. CO.

Stratton-Warren Hardware Co.

Daniel L. Ross

M

Jobbers of Light and Heavy Hardware

R. ROSS was born in Tallahatchie
a « ^editabli
county Mississippi, in 3870. He was
at P°sltlon ""til recently,
the Tnl™*w
i 'c 1 county schools and at when li^
the Iuka Normal School. After finishing his TWh r nWaS unanim°usly chosen by the
Board of Directors of the Memphis Chamber
hterary education he taught for several years
of Commerce as Membership Secretary
whSf
u SChools of Mississippi, during
Which time he was elected a member of the
Mississippi Legislature from Tishomingo
rr A7,' ^blch,Potion he filled with s
great the University oY'Susipp? h"T,Tan'S
credit to himself.
wide business experience, has a pleasing per
He later entered the law department of the sonality and will make many friends for the
Umverstfy of Mississippi, and after two years Memphis Chamber of Commerce He is in
every
sense of th
word a „booster He^sm
graduated and procured his license to practice
law in that state. However, he never prac- £ t
™embers of the Board of Directiced 'aw but was elected to the important
WC* fortunate to ^cure his
position of Secretary of the University of services
services in^th
in the ^
capacity
mentioned, and it is
Mississippi. ^ In this position he displayed believed that Mr. Ross, with his wide exoer
great executive and business ability, and man ;rs;n alung vth men and affairs> win bEng
aged the financial and business affairs of the to the membership of the Chamber of Com
merce a new and intelligent enthusiasm

MANUFACTURES

SALES ROOM
165 to 167
MONROE AVE.

T

^ BRA^

HARNESS AND SADDLERY

X

-

^

M E M P H I S, T E N N.

FACTORY
and
WAREHOUSES
137 to 141
CALHOUN AVE.
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Live to Serve, or Die to Save
Be Indifferent to German Atrocities

and You Will Become

a

Victim of

Them.

By Norman Johnson.

The world does not owe you a liv
ing, but you owe the world a life.
In these times we not only know
how the other half lives but we know
how everybody is using his life.
There are only two paths for the
American today—he must either
live to serve or die to save.
This war will never end until all
our people know that they are in the
war. The sooner this fact percolates
through our entire system, the bet
ter it will be for civilization.
Take no stock in the talk that we
will easily defeat the Hun. We are
not only fighting a nation that has
lied about its population, but about
everything that humanity called hon
orable.
The mad-dog, the rattle snake, and
the spreading adder are more to be
trusted than the Kaiser and his offi
cial puppets.
The people of Germany will follow
this Beast of Berlin just as the poor
German children followed the Pied
Piper.
Was not this old German
story a forecast, a vision or a proph
ecy?
Are not thousands of German peo
ple being led into a sea of hell by
the wooings and deceptive leader
ship of this modern Pied Piper?
There will be more sorrow in the en
tire German nation by reason of the

tinguishes man from beast.

T

Reason

is God's highest endowment.
The only law that they understand
is that—Might is Right. In no other
way can we remove the deluded brain
of the German people except by a
preponderance of Might.
The

full

power

of

every

man,

woman and child must be marshalled
to serve. The only thought is to
win the war.
Vanity, arrogance, treachery, cruel
ty, hypocrisy—jumble all the adjec
tives which describe the most detes
table traits in the frailties of nature,
and description is still lacking to sum
up the character of the Kaiser.
Consider the carnival of lust where
Belgian maidens were outraged; the
sheer savagry, where tender babes
and old men and women were tor
tured,

and

mercilessly

murdered;

think of all the horrors of horrors
and your mind gains but a faint con
ception of this hellish warfare.
Be indifferent to these atrocities
and you will become a victim of
them. You are in this war; you are
"in service."
The full of our young manhood—

losses caused by this war than in the

the pride and flower of this land—

village where the children followed

are facing cannon, poison gas, and

the wooing of the Pied Piper of Ham
lin.

privatation and hardships. Thousands

That story was a forecast, a vision,

have already given their all and thou

a prophecy of the fate of the Ger

sands more will sacrifice their life

man nation.

that humanity, law and order be not
effaced.

Verily the Kaiser is

the Pied Piper.

We are fighting a

foe whose reason is abnormal.

In

sane, blinded, and with every fibre
of

their better selves absorbed by

the hellish doctrine of a Kultur that
would make obsolete the Ten Com
mandments and write the lie across
the Sermon on the Mount.
Reason is the great factor that dis

all the devlish contraptions of misery,

What are you doing??

Are you in

this war with the spirit to do and to
die if need be?
The war is raging.

Hell in all its

fury never heard more anguish. Your
country is calling you! Her voice is
the voice of Mother Love.
in her peril.

She calls

She knows the nature

of

danger

knows it.

as

only

Mother

Love

She is not afraid.

She

knows that her sons and daughters
are strong and brave.

She only fears

that they will not be aroused

and

that the inferior enemy may stingy as
the adder in an unguarded moment.
There shall be

no leisure

class.

Ihere shall be no parasite.
There
shall be no grumblings. War is war.
The only way to cease the war is to
win the war. This is your war.

You

must either live to serve or die
save.

to

men
are on the Western front. Six mill
ion and more will be needed before
the war is ended. All able bodied
men will be in the service.
Better
align yourself right now to make
your every day's work contribute dir
ectly to the support of this Nation.
A million and more of our

OLIVER"

HE Cotton States Convention is for the pur
pose of exchanging big ideas between big men,
suggesting bigger plans for merchandising, and
better farming.
Laying plans for earlier buying to assist factories,
who are training inexperienced men to relieve a
vast army for the war. Thousands of ambitious
merchants, and millions of farmers of the South
are seeking labor saving devices and short cuts to
efficiency in their respective businesses. The time
has come for them to use their brains, as thev have
never used them before.
It's up to the men of wide views to put forth
their best efforts in a co-operative way, by en
couraging the best business methods, and the best
farming methods to produce the best and biggest
results in years to come.
• Thousands of good merchants of the Cotton
States Convention can hold up their hands in signifying that Oliver Farm Tools delivered by them
have always given Universal satisfaction. Millions
of farmers will testify as to the perfect work, and
durability of Oliver Lines.
Oliver Chilled Plow Works, the biggest plow
makers in the world do big things in a big way, and
have placed their great labor saving line of Farm
tool equipment at convenient points over the South
for distribution. Under the present congested rail
road facilities we ask one and all not to think of

us as so tnany miles away from you, because you
know our factory to be located at South Bend, Ind.
We want you to know that we are nearly as close
as your next door neighbor.
We have branches or transfer stocks and good
agents in almost every important trade center. You'll
have no trouble in getting us to catch on to your
requirements.
Our many years experience has
taught us what good goods, and service means.
Don't think of us as makers of chilled plows only,
as our name signifies—everybody knows about
Oliver Chilled Plows, we have made them for six'tvfive years, and with that we make the best steel
plow ever stuck in the ground for Walking-SulkyGang or Tractor use.
Oliver improved Farm equipment pays it's way
by increased production. Tractor Plows, Tractor
Disc Harrows, Pulverizers, also Horse Drawn sizes,
Cultivators, Corn, Cotton, Beans, Peas, and Small
Seed Planters; with these lines we can serve you
from the best plow furrow made to the finishing
touch of any up-to-date Oliver cultivator.
WE THANK YOU.

OLIVER CHILLED PLOW WORKS
PLOW MAKERS FOR THE WORLD
29 to 35 Hotel Street, rear Gayoso Hotel.
Memphis, Tenn.

,.^,...^....4,..^,...^,

•-j*.

We are fighting against autocracy,
for the honor of womanhood, for the
happiness of childhood and for
opportunity of manhood.

the

Mark
this: The man who comes to the end
of this war with more money than
Put your all into this war.

when the war started is goingbear a name that will discredit
and his future generations.
Think of the deeds of your
fathers.

Think of the sacrifices

to

him
fore
they

made for the freedom of your Native
land. Your pride in their deeds of
sacrifice and heroism are valued be
yond measure. It is now your tini
to contribute. It is now your time
to p'rove that you are a worthy scion
of illustrious ancestry.
Government of the people, b y t h e
people and for the people will perish
from the earth if every Mother's off
spring does not bear a vibratingheart, a clear head, and a determined
spirit to consecrate our every f a c u l t y
to live to serve or die to save.

Your Biggest Motor Expense is Depreciation
A T1>e !east noted, yet most expensive part of motoring is wear on the engine
According to reliable figures your car's yearly depreciation cost is 20 per cent.
^and you have eliminated the biggest item of wear. Use
STANOCOLA POLARINE for Motor Lubrication and you have taken the
best means of reducing friction.
STANOCOLA POLARINE holds its lubricating body under intense cylinder
heat It gives maximum lubrication, and leaves a minimum of carbon on
spark plugs, valves and cylinders. It insures you full power from your engine
because it prevents loss of compression.

Standard Oil Company of Louisiana
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Conservation of Health

Raise WheatB y

By DR. HENRY BOSWELL
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h m- c o t t r

e l l

Superintendent Mississippi State Tuberculosis Sanatorium, Magee, Miss.
It can truly be said that the "Health
of a community is a true index of it's
wealth," and it is likewise true that
health is today a purchasable com
modity—which is in marked contrast
to the few years ago when little was
known of the cause of any given
disease and nothing of it's mode of
transmission.
It is a lamentable fact that the
marked mental progress of our
country has been accompanied by a
physical tragedy. In our mad rush
of development we have cared for
the lower animals and left the human
being as a negligable quantity, hop
ing that the Lord in His Supreme
Wisdom, will look out for us, and
while we have seen fit to avail our
selves of the auto, the telephone, tel
egraph, as well as% all other modern
conveniences, we have failed to avail
ourselves of the protection made pos
sible by Jenner's discovery of the
vaccination against smallpox, and as
result each year in some section of
our great country business is paraly
zed and previously prosperous cus
tomers are made burdens upon the
community—and indigents in the bu
siness world.
We have availed ourselves of the
opportunities offered by the discov
ery of the cattle tick fever, it's cause
and mode of transmission—to stamp
it out and thus improve the cattle,
while we fail to avail ourselves of the
discovery of the cause and mode of
transmission
of
malaria
among
people, and while we take pride in
saving the lives of the cows, we sit
and watch the human family in the
South incapacitated by the thous
ands, and thousands die, not willing
to buy for them what we are giving
the cow.
We are constantly surrounding
ourselves with every protective de
vice known against accidents, while
we forget that typhoid fever, which
claims it's thousands each year can
be kept away much easier than the
burglar from your store by protect
ion against the dangers of the waste
of the human body, conveyed by the
nasty little fly as a rule, or often by
filthy hands, and again the protect

ion offered by vaccination which
with modern sanitation has complete
ly wiped out this disease from the
Army. The result of the latter we res
pectfully call to the attention of those
who do not believe in vaccination.
Yellow fever has been wiped out
because it was a good business pro
position, the various epidemics al
ways paralyzing industry or business.
Let us pause in our rush and ask our
selves if it is not a business problem
after all—to watch the health of the
community. As business men would
not want for customers, those who
are incapaciated by the ravages of
Tuberculosis. Do we all know that
more -than one hundred and fifty
thousand good people, who would be
worth more to your business than
a yearling or a cow, constantly die,
annually in the United States.
I wonder how long we are going
to grab every new discovery in modery machinery for improvement of
our business methods ,and refuse to
believe that Tuberculosis can be cured
in almost any climate and that it can
be completely stamped out by a sys
tem of education.
Most business men accept the won
derful machines for saving 'abor
without a question and are ready to
pay enormously for the discovery and
then are prone to disregard the dis
covery of the danger of infected spu
tum, or that REST, FOOD and AIR,
properly administered will cure Tu
berculosis.
Is it not true, that most cases of
poverty are due to disease? And the
scientist will tell you that more than
forty per cent of the diseases may
be prevented—Then would it not be
good business to invest in human
happiness? Many of us are still be
lieving with reference to Tuberculo
sis the things we were taught many
years ago, and like a religion, the
temptation to keep believing the
things taught us around "Mother's"
knee is great. But is it practical?
Mother gave us the information of
her age, but did not expect us to
hold this for our age. Just the past
week a nineteen year old boy in this
State committed suicide by shooting

himself and before the last breath
left him told his father that he had
contracted Tubercluosis and had rath
er die quickly. This boy is a victim
of enviroment, as we know today
that had he been properly protected
he would not have contracted the
disease, and after so doing could have
been cured had he been properly
cared for.
It is to be hoped that the business
men of the country in a body will
avail themselves of the information
and accept the proven facts in the
conservation of human life—That they
will appreciate the men who gave
their lives to prove the manner of
spread of Yellow Fever, and the work
of Dr. Ricketts who gave his life that
the world might be cleared of Ty
phus, and Dr. McClintic who gave
us freedom from Rocky Mountain
Fever.
Would it be good business to pro
tect the great business heads of our
Country?

Then it would also

equally good

business to save

be
the

humble citizen who makes possible
the country with all it's wonderful
industries. Good banks with sick de
positors would soion

fail—Likewise

good merchants with sick customers.

UNSKILLED LABOR WILL GET
TRAINING
Following the example set by Great
Britain, employers of labor in this
country are preparing to erect and
maintain training shops for unskilled
labor.
Manufacturing concerns and shops
which employ 300 or more men, find
that it pays to take the best of their
unskilled
labor
and
give
them
mechanical training.
Already contracting firms in struct
ural lines have started a campaign of
mechanical education among their
employes. Some of the local con
tractors have discovered some ex
cellent material and have spared
neither time nor money to turn out
mechanics wherever possible.

The Cotton States should raise
enough wheat to supply their home
needs for flour. Last Fall Mississ
ippi sowed 36,000 acres of wheat,
Arkansas 388,000 acres and Tennessee
840,000 acres. It takes over a million
acres of wheat in each of these states
to supply their own people with flour.
The government estimates that the
three states have raised fourteen mil
lion bushels of wheat this year and
thirty six million bushels are needed
to meet the home demand. It is the
duty of every merchant to use the
force of his influence to induce the
planters and farmers in his communi
ty to sow their share of the necessary
acreage.
Each merchant should investigate
and find that this is a wheat coun
try. Most business men and farmers
believe it is not and they are wrong.
Wheat has made Kansas farmers rich
and this year they raised nine mill
ion acres. For ten years the average
yield per acre in Mississippi and Kan
sas has been the same, 13.6 bushels.
The 10-year average in Arkansas,
Alabama and Tennessee has been ex
actly that in the great wheat States
of the South and North Dakota, 11
bushels an acre. The Cotton States
have the advantage that a second
crop can be raised after wheat is har
vested.
The merchant should work with the
other business men, planters and far
mers of his locality to create a com
munity sentiment for wheat raising
There is much land on which wheat
will make a good money crop and
more land that it will be a waste of
labor and seed to sow to wheat. Mer^
chants should go out in small groups
with the county Demonstration Agent
and farmers who know wheat land
and look over every farm in the dis
trict with the owner or tenant to
find the land suitable for sowing this
Fall. While on a farm, the prepar
ation of the soil and the seed and
seeding should be discussed.
The raising of enough wheat to
furnish the home supply of flour nec
essitates a considerable increase in
the business of the merchants. Seed,
fertilizer and grain drills will be need
ed and on many upland farms crushed

limestone. Every merchant should
get busy at once to take care of his
share of this business.,
It takes five pecks of wheat to sow
an acre when the seed is put in with
a drill and seven pecks when the
sowing is broadcast. An average of
five acres must be sown on every
farm in the Tri-States to raise enough
wheat to meet home needs. The
amount of seed needed in each com
munity can be calculated.
Home
grown seed is the best, Southern
grown seed should always be used as
Northern seed is not adapted to the
Cotton States.
An application at the time of seed
ing of 300 to 300 pounds acid phos
phate an acre will increase the profits
much above the cost of the fertilizer.
Canvass your customers, get their or
ders and get the fertilizer quick.
Sowing wheat with a grain drill in
creases the yield from 3 to 9 bushels
an acre. It is safe to depend on an
increase of four bushels which at the
government price of $3 makes the
additional gain from using a drill $8
an acre. An 8-hoJe disc grain drill
retails for $100 to $135. The increase
in yield from only 13 to 16 acres will
pay for the drill. A one horse drill
for sowing wheat between rows of
cotton and com retails for $45 to $50.
The increase in returns from seeding
6 acres of wheat with one of these
drills will pay for the drill.
Many merchants are order takers,
not salesmen. Each of you, no mat
ter to which of these classes you be

long, should become a salesman on
this wheat proposition and make a
salesman out of every one of your
employees. This takes the highest
character of salesmanship. Get the
seed that will produce the largest
yields in your locality and sell it. Sell
enough grain drills to sow every acre
of small grain that will be sown by
your customers.
Southern farmers are slow about
using grain drills.
They do not
know their value and are determined
not to use them. You will have to
advertise, use circulars and catalog
ues profusely and you and your em
ployees will have to do hard work to
sell grain drills but it is your duty
to your country to do it and you will
make profit on the drills.
Wheat yields poorly on acid soils.
Much of our upland is acid and needs
two tons per aci^ of crushed lime
stone. If you have customers that
need crushed limestone, convince
them of the fact, find from your
freight agent the nearest and cheap
est place to get it, get your orders
and secure the crushed lime stone
as early as possible.
All these things will take hard
work but the wheat will bring a cash
crop in June at a time when you will
be glad to get some money from
your customers.
—H. M. COTTRELL,
Bureau of Farm Development,
Memphis, Tenn.

FELL'S MARKET

MAIN 4915

910 VANCE AVE.
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BREAD
The modern sanitary bread bakery
or factory is one of the most scien
tifically operated institutions that you
can imagine.
Immense machines are designed to
do all of the heavy work and deli
cate intricate machines as fine as
have been designed in the most ex
acting manufacturing activities are
now in the modern bakery.
First flour is drawn from the ware
houses, Flour gathers lint from the
sacks, and maybe in drawing the
sacks over warehouse floors, sticks
or splinters may be gathered up.
This of course is true of flour
whether in bakeries or in private
homes.
In the modern bakeries, however,
the flours are blended, as no well
regulated bakery would depend on
one flour and then run through a
large mechanical sifter and the sifted
flour is then passed through hopper
scales to the immense mixers with
giant steel arms, where the ingredi
ents are incorporated into doughs.
The doughs, usually 1000 pound
batches, are mixed at a uniform tem
perature such as produce proper fer
mentation, preventing sourness. After
mixing, the doughs are automatically
dumped into troughs where the ripen
ing or fermenting process proceeds.
The troughs are kept in the dough
or fermenting room in which the
temperature and humidity is control
led by refrigerating plants and hu

midifying processes.
When
the
doughs are prounced "ready" by the
Superintendent, they are dropped au
tomatically into scaling machines
which separate the bulk into loaves
of desired weight, then into a mach
ine which rounds the pieces, then
into an automatic proofer, then into
the machine that shapes the loaves
for the pans. This is all done auto
matically. After panning the pans
are raked, then the racks are run
into a proofing room in which tem
perature and humidity are control
led and when the loaves are proofed
or expanded, they are then put in the
big ovens, and when baked, the
bread is taken from the pans onto
a conveyer to a large travelling cool
er, holding several thousand loaves.
When sufficiently cooled the bread
is run through wrapping mach
ines,
where a
parafine
waxed
envelope or wrapper is put around
each loaf and all of the goodness is
kept in and contamination kept out.
All of this done automatically and
nothing hy hand.
Memphis has the largest bread bak
ery south of St. Louis, where visitors
are welcome and attendants at the
Convention will be well repaid in see
ing the plant in operation.
The product of this plant during
"war bread" times has made conser
vation more pleasant to thousands
in Memphis and Memphis territory,
and visitors to Memphis say our

S. F. McDonald
bread is superior to any they have
seen anywhere else.
There .are many who do not under
stand the various breads as food and
perhaps a little information on this
subject would be appreciated by
many.
Corn and wheat show approxima
tely the same protein content, the
protein being the most valuable con
stituent of foods.
The protein of wheat, however, is
far different from corn. Wheat pro
tein is of a glue waxy character when
wetted and is called gluten and in
dry form or flour, it is of two com
ponent parts, vz: glutenin and gliadin and as stated above, when wet,
they combine into gluten. Flour con
tains from 5 to 15 per cent of gluten,
the
higher
the
gluten
content
the
more
valuable
the
flour.
The more glutenous flours are adapt
able to yeast, raised or fermented
light breads, the lower gluten con
tented flours to biscuits or pastry.
Corn bread from corn and biscuit
from flour are similarly made. They
are made light by gas produced from
baking powder and soda.
Neither
the protein nor starch are changed or
altered much from the dry condition
and require when made properly,
much more of fat or eggs to be ap
preciated than yeast raised bread.
Experiments show that corn bread
or biscuit are from one to three

By attending the Cotton States Merchants Conven
tion much valuable information can be gained.
We extend to you a most hearty welcome.

MISSISSIPPI VALLEY FURNITURE CU.
6-8 W. CALHOUN AVE
MEMPHIS, TENN.
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hours longer in the stomach than
properly made yeast bread.
The
wear and tear on the system is much
greater therefore, and could be com
pared to coal in a stove which had
to lay two hours longer than another
coal before it would get in shape to
burn and was available as fuel. The
reason for the quicker assimilation
of fermented bread is that the yeast
breaks down or softens the gluten
changes the slow digesting starch
largely into sugar, on which the
yeast feeds, and turns the sugar in
to carbonic acid gas. The gluten in
its softened condition forms small
cells that hold the gas and when the
dough is made into loaves and put
into the hot oven, the dough ex
pands, making the baked loaf porous
and it is this porosity that permits
a more complete saturation by the
gastric juices of the stomach.

again

they

leave our pocket

books for other territories.
We are now at war.

The added

necessity for increased wheat pro
duction is upon us and the end is
afar off, but when the end does
come, it may be Tor the lack of
bread by our enemies. Wheat bread
is as necessary to our soldiers and
Allies and their soldiers as powder.
Wheat flour has superior keeping
qualities, consequently can be trans
ported to better advantage and

195

makes a food whose energy is quick
ly available by our soldiers, and
conserves more of their energy for
fighting, on account of the small
amount of energy required in diges
ting it.
A much more advantageous peace
can be had when we have full gran
aries to dicker about and are keeping
our Allies and soldiers well supplied
with bread. This situation shown to
hungry people at war with us, will
surely hasten the time when they will
accept a "Wilson Peace."

MEMPHIS MILLING CO.
MEMPHIS, TENN.
Manufacturers of

Bread is the most valuable of foods
from the standpoint of cost and the
fact that when eaten, its efficiency
is quickly available in the human
system and have the resultant energy
available quicker to reinforce your
efforts than from corn bread or bis
cuit. That is you will be quicker "get
ting up steam."

Red Ace Hog Fattener
The Feed that Gives Best Results
We also make

You may get steam up with corn
bread or biscuit but it would take
longer for the effect, and part of its
energy value is consumed by the sys
tem in being digested.
It depends a good deal on our
occupation as to our foods. Food
that is longer in suspension, you
might call it, can be much more safe
ly eaten by those engaged in out
door occupations and muscular ef
forts. This quickens the peristaltic
action of stomach and intestines and
hastens conditioning food for energy.
This idea is much exaggerated in
a snake's ability to digest toads or
birds. The grinding action of the
snake's intestine is used as a com
parison or to illustrate.
Yeast or fermented bread, or you
might say predigested bread is much
more healthful for those whose lives
and efforts are more sedentary and
whose effort is along the line of brain
work rather than bodily effort.
Whether we prefer biscuit or
light bread, there has always been
a bread crisis in the South. We
should have always raised our own
bread, and the wheat should have
been milled into flour in southern
mills. Millions of dollars have gone
North and West for flour and the
South's dollars never circulate for us

when

High Grade Molasses Feeds
For Horses, Mules and Dairy Cattle

Distributed hy Whosesale Grocers

Cole Manufacturing Co.
MANUFACTURERS OF

Sash, Doors and Mill Work
WHOLESALE ONLY
S. B. Anderson,
President

C. J. Tully,
Vice-President

MEMPHIS, TENN.
B. C. Tully,
Secretary

H. B. Anderson
Treasurer

Anderson-Tully Company
PACKING BOXES—EGG CASES
HARDWOOD LUMBER—VENEERS

Cable

Address:

MEMPHIS, TENN.
U. S. A.

VENEERS
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GOOD HIGHWAYS

A

T the invitation of your Vice
President, Mr. W. R. King,
I am going to write some
thing for your Journal.
I am of divided opinion as to wuat
I shall write about. I want to write
about the gre'at benefits and efficiency
of good, first class highways, be
cause it is a subject very dear to me.
I have been the secretary for several
years of the Yazoo Delta Highway
Association, which association work
ed very efficiently and successfully in
securing construction and bond issues
for construction, of a great through
highway between Memphis and Jack
son, Miss. The final objective is
New Orleans via Osyka and aaton
Rouge, passing through the great Del
ta counties of DeSoto, Tunica, Coa
homa.
Tallahatchie, Leflore, and
Holmes, and thence through Madison
to Jackson, connecting with other
projects through Sunflower, Wash
ington, and Yazoo. This work, no
doubt would have all been completed
but for -the war and the inability to
get transportation for road matenal.
The other subject that, like Banquo's Ghost will not down is the
to my mind— almost criminal neglect
of a large majority of our farmers
in failing to produce this year a lar
ger acreage of food stuff. The Bank!
ers and Merchants of the south are
quite as much <at fault as the farm
ers, in many respects, as they no doubt
could have largely controlled the sit
uation by positively declining to furn
ish the money and supplies except
upon a basis of half food crop and
half cotton crop acreage.
I am informed that only about 18,000 acres of wheat was grown in
'
Mississippi this season. There should
have been at least 200,000 acres and
a twenty or fifty barrel flour mill in
;
every town of 5,000 inhabitants. This
would have furnished flour to supply
the state, with some to spare, and
would have relieved the railroads of
the necessity of transporting it from
the northwest.
Wheat at $2.50 per bushel and the
low cost of production and short
season required to produce it as com
pared with the great cost and long
season for production of cotton would
seem to make wheat a desirable crop
from a money and labor view point,
to say nothing of the great necessity
existing, why all the wheat possmle
should be grown.

Another feature of vast importance
is the matter of transportation, admit
if you please that the cotton raiser
should stick to cotton, that it is the
crop that produces the money and

J. M. DOCKERY
President
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By William H. Hays,
Yazoo City, Miss.
the only crop suitable for the soi
land, will not the high price of gr
hay, flour, etc., wipe out the pro
to say nothing of the difficulties
be encountered in obtaining the n

R. DONELSON
Vice-President

PERCY CHRISTIAN
Sec'y-Treas

Dockery fe? Donelson Co.
COTTON FACTORS
AND

COMMISSION MERCHANTS
COTTON CONSIGNMENTS
SOLICITED
48 SOUTH FRONT STREET

MEMPHIS, TENN.

G LAS S
OF ALL KINDS
FOR ARCHITECTURAL PURPOSES

PORATE D »

MEMPHIS, TENN.

—O—

RICHMOND, VA.

BEST FACILITIES and LARGEST STOCKS in the
SOUTH and SOUTHWEST
A modern and properly arranged
—STORE FRONT—
Is the best salesman a merchant can employ. We are spec
ialists m Store Front Construction and invite correspondence.

cessary supplies of these and other
food products from the northwest on
account of transportation difficulties.
The Banker, Merchant, and Far
mer should all exert every possible
influence they can bring to bear all
over the south to induce greater div
ersity of crops, particularly should
every possible effort be made to in
crease the production of cereals and
special effort should be exerted to
induce an abundant production of
wheat as that is needed more and
then more, than any other commod
ity.
Every Banker and Merchant should
give all possible encouragement by
lending money and furnishing sup
plies to responsible farmers who will
make an effort to grow cereals, and
raise hogs, cattle, poultry, and eggs.
Yazoo County has demonstrated
clearly what can be accomplished in
the raising of live stock for shipment.
The first indication of activity in
improved stock is to the credit of a
few boys' pig clubs. The boys show
ed their elders what could be done
in a few months wth registered pi8s,
aided by Mr. Ritch, the county farm
demonstrator, this was in the fall of
1915. The first co-operative ship
ment was made in January 1916.
Total , for the year $42,000.00 worth
co-operative, and about $100,000.00 in
dividual shipments. 1917 showed a
total oo-operative shipments valued
at $101,000.00 individual about same
as 1916. In 1918 co-operative ship
ments of live stock to June 20th,
total $122,000.00 in value, while the
individual shipments are about the
usual ratio.
I shall not be surprised if the Gov
ernment should order the proportion
of cotton, hay, corn, oats, and wneat
acreage that you shall plant this fall

and next spring giving exact per
centages of each.

It looks like it

portation.
voluntarily
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Unless the peopl e will
produce

the

required

might be necessary in oroer to secure

amount of food products, (and it ap

the required amount of food products

pears they will not) Government in

to supply the army, our allies and

tervention to secure the desired re

each section of

the country, with

sults may be required and no doubt

out the necessity of long rail trans

will become a fact at an early date.

McBee Engine & Implement Co.
10 North Front Street, Memphis, Tenn.
TRACTORS

POWER PLANTS

MACHINERY

Clark, Burkle & Co.
Grain

Hay

Feed

Flour

Office and Warehouse:—Tennessee and Nettleton Ave.
MEMPHIS, TENN.

We sell everything in the Grain, Hay, Feed and Flour line
and fill orders in any quanitity.
The Highest Standard of Excellence in QUALITY and SER
VICE
-That's our Guarantee.
Write, Phone, or Wire us your order and ask to be placed on
our regular mailing price list.
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Illustrating Practical Patriotism
Just how far should patriotism go?
claim to practical patriotism. The
inquisitive, wishing to inspect their
Let me tell you a story of Pa
debt that we, since Revolutionary
guns, to see if they had a machine
triotism that reached all the way
days, have owed Lafayette, Rochamgun with them, (heavens knows
from Memphis to Washington, and
beau, and other noble spirits of
where it could have gone!) and in
which spread on the wings of sym
France who made our cause theirs,
quiring the date of their departure
pathetic appreciation, will find its
was beautifully acknowledged in this
for France. I was glad then that
way to France, there to add its bit
bit of quietly rendered service to
neither of my charges spoke English,
of strength to the deathless force
two of France's own fighting men.
and I flatter myself that no one
that steadily holds the Hun at bay.
That the Chamber of Commerce
could have displayed more stupidity
It was an act of which we may all
should realize and execute this ser
than I. After four different attempts
be proud— for it was done by our
vice showed it to be not only an or
to elicit knowledge, the curious one
own Chamber of Commerce, quietly
ganization of the highest sort, but
departed. I voiced my suspicions as
and unostentatiously. But it show
also one with heart and soul vibrant
to his nationalty to Lucien, who re
ed the big heart of that splendid or
ly responsive to the great needs of
plied, "Certainly you are right; why,
ganization.
It showed that they
this significant time.
Madam, we can smell a Boche!"
thought true patriotism can only be
And
so
it
was
that
I
found
myself
They were both much interested
genuinely expressed by concrete ser
constituted guardian of two Blue
in the canteen workers along the
vice for one's country or the cause
Devils, in duty bound to protect them
for which she has pledged her in
way. In return, these ladies were
from
spies,
from
sudden
shock,
to
tegrity.
lovely to them, plying them with
care for them in case of illness,—
It happened that, on May the the
sandwiches, coffee* and the like. "I
and to see that they did not starve!
27, during the visit of the famous
have a boy there myself, and I can't
Our departure was in the way of
Blue Devils to Memphis, two of that
an ovation, with gifts showered on
d.o enough for them all," as one kind
intrepid band were overcome by our
them by the hosts of friends whom
worker explained to me. One does
mid-day sun in Overton Park and
they had made while in the hospital,
feel that way.
had to be kept over here at a local
—many, many of them, "jeunes filles
hospital.
When orders came . for
And at Lynchburg, I almost
them to proceed to Washington,
thought I would lose Lucien, as he
grave doubts arose as to their fit
On the train, we had first to dis
surrendered without a struggle to a
ness for travel, or their ability to
pose of the luggage—mountains of
fair maid of Virginia.
undertake so long a journey alone,
it! Guns, bayonets, ammunition belts,
"Such eyes and such dimples! La,
as between them both they possessed
not a syllable of English.
packs, stelel helmets, canteen, first
la!" he confided to me. And, as I
It was in this perplexity that we
aid pack and what not! But these
dragged him forcibly up the steps as
turned to Mr. L. K. Salsbury, of the
veteran campaigners found a place
the train pulled out, he turned to me
Chamber of Commerce for aid. It
for all—though it took a watchful
with such a deep sigh—and a twinkle
was an unusual situation, and one
eye
to
protect
it
from
the
souvenir—and,
shaking his head, murmured,
that required immediate attention.
loving public!
"C'est la guerre!"
Memphis had enjoyed and profited
by, the valuable lesson in patriotism
And one man proved altogether too
It was this same little Lucien who
which the Blue Devils, the picked
fighting force of France, had given
them. Memphis was also in a way,
WAGON, BUGGY AND PLOW MATERIALS
responsible for the illness of the two
Wheels, Axles and Tongues, Buggy Bodies, Poles, Shafts, Tops, Celluloid
soldiers, who had stood up for four
years against the onslaughts of the
Huns, but who had succumbed to the
heat of our Southern sun.
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,

Sheets, Machine and Carriage Bolts, Clips, Etc
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E"bbet

it, or was it not, the duty of Mem
phis—or, rather, our sacred obliga

S**"5*""

H A R R IS IRON & SUPPLY CO.

226-236 S. FRONT ST.

PHONES: MAIN 3900; MEMPHIS 2348

tion—to see that they were protect

It was the decision to perform this
service, as part of

Memphis' war

work, and as another evidence of our
co-operation with our Allies in every
way,

that proved

conclusively our

Office and Factory: Center Ave. and Frisco R. R.
Long Distance Telephone Hemlock 2742

p. O. Box 921

MEMPHIS, TENN.

80 SOUTH FRONT STREET

MEMPHIS, TENN.

ELLIS SEAL AND STAMP CO.
WHOLESALE AND RETAIL MANUFACTURERS OF

SEALS, STENCILS AND STAMPS
We Make RUBBER STAMPS Every Day
WILLSON J. COOLEY, Manager

PHONE MAIN 3869

Memphis Battery Service Station
DISTRIBUTORS

Batteries "IzXtfa" Batteries
All Makes of Batteries Charged and Repaired

TEL. MAIN 4431

835

Cronin, Baker

UNION AVE.

Tindall

339 MADISON AVE.

Sanitary Plumbing
GAS AND ELECTRIC LIGHTING

FIXTURES

JOBBERS OF

Both Phones 493

PLUMBING AND ELECTRICAL
SUPPLIES

MEMPHIS

Memnhis Phone 639

Memphis Iron & Metal Co.
WHOLESALE DEALERS IN

RAGS, SCRAP IRON, RUBBER AND ALL KINDS OF METALS
248-258 N. FRONT ST., MEMPHIS, TENN.

ed from all further harm until they
cbuld be turned over to their Com
mander?

EXCLUSIVE MANUFACTURERS OF

Horse, Dairy and Poultry Feeds

Cumberland Long Distance Phone 3133

IRON AND STEEL

Then was .

THE SUPERIOR FEED CO.

Chicasaw Machine & Foundry Co.
MEMPHIS, TENN.

Machinists, Founders and Engineers
Second and Winchester Sts.

Long Distance Phone 324

PHONE-Then look for a Yellow Car
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fought for three months at Verdun,
(winning the Croix de Guerre and
four stars) many times blood from
head to fot, "(again, as you might
say, in my old Zouave uniform of
scarlet!"), but giving up never!
When his general, with tears stream
ing down his face, as the Boches
planted their flag on the parapet, and
the French tried in vain to tear it
down, said. "Mes enfants, I can
give no more orders, it is only to
send you to certain death,"—then it
was that the men shouted back,
"Then we shall fight without orders,
mon general" and they did; and the
German flag came down, and the
French flag went up, there to stay;
for they vowed a vow that day which
has never been broken,—and "They
shall not pass!"
Here Lucien was wounded nine
times; but of that he made light.—
"What are we? It is France who is
in danger. Being men, we can but
protect her with our lives!"
And quiet, timid little Joseph! once
he had come face to face with the
Crown Prince, but had stayed his
arm. because a Priest of the Church
stood between as protection. La
ter. he discovered it was a Boche
Major in disguise! This disappoint
ment seems to haunt him always.
All his citations for bravery cannot
make up for this lost opportunity.
It was Lucien who had, with a
comrade, entered a farm house where
five Boches were torturing the
father, pinned with bayonets against
the wall, while the mother and
daughter were insulted before his
eyes. They sent the Boches where
they belonged, but it was too late.
Perhaps it was best so. To none of
the victims would life have been
worth living.
As he told the horrible story, his
emotion got the best of him, and he
succumbed to one of those attacks
which were the result of exposure,
of gassing, and of shell shock. Tt
took many minutes of nursing and
soothing to clear his poor, war-rack
ed brain and restore his nerves to
tranquility.
It was with mixed feelings of re
lief and sadness that I finally turned
them over to the French High Com
mission at Washington. They had
befen so good, so obedient, so uncom
plaining, and often I knew their poor
heads throbbed from wounds or shell
shock. And always ahead, I saw the
spectre of the fields—the cemeteries
—iof Flanders awaiting them. But
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they—they enjoy ravenously the
present, and go to meet the future
with a smile and a song!
It was interesting to -note the
kindness shown the little poilus by
their own officers. They know and
appreciate these daring little fight
ers for France and the world. Gen
eral
Guignol
himself
recognized
them and gave them a fatherly wel
come. "They mean much to us—
and to France!" The wonderful mor
ale of the French army is no marvel
to me longer. It is not a question
of obedience and discipline. It is
simply a matter of love and devotion.
And if their eyes fill with tears as
they bid me good-bye, I knew they
were not the tears of weakness; call
it artistic temperament if you like;
but remember, that, that same artis
tic temperament has carved more
Huns into the gruesome semblance
of their own heathen gods, than
ever less gifted, or less daring hands
have done!
And so I left them safe, after hav
ing been thanked as only the French
know how, most beautifully, in the
name of the French Republic, for 1
what we of Memphis had done, j
After all, how little it was, for these I
who had done so much for the Free- j
dom of the world!
There they stood, two heroes of
the great conflict, beside their Lieutenant-Commander, who bore, non
chalantly qn his breast, beside the
Croix de Guerre with four stars and
three palms, the holy Cross of the
Legion of Honor; a volunteer who
had left college to join, the first
year of the war. and who now, after
four years, wounded again and again,
bears still in his scarred face and
pain-aged eyes the dauntless flame
of victory. And his age is twentytwo!
And there is the spirit of France!
Breathing from every poilu, voiced
by every officer, permeating the
whole corps of the army, flung back
from Joffre, from Foch, from them
all as they face the foe, ever alert,
ever confident—the spirit of youth,
intrepid, dauntless, daring all, un
afraid! It is not they themselves
that fight, but the spirit within them
—essence indivisible of the great soul
of France that will never be con
quered!
"All that we are, we give; for They
Shall not Pass!"
Shall we of America give less?
—Fairfax Proudfit Williamson.
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MURPHY HAS IT
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Business As
By Wm. TUCKER, Jr., Ripley, Tenn.

AllisChalmers

It hardly becomes me to discuss
a subject so complicated and so un
certain, so perplexing and so hard
for the business man to solve, yet
this is the most important question
before the merchants of America to
day.

10-18 H. P.

FARM
TRACTOR
Thousands of successful farmers have proved for you ^ superic
You have additional assurance in the experi
ence, strength and standing of its maker, the
ALLIS-CHALMERS MFG. CO.
MILWAUKEE, WISCONSIN

MURPHY MACHINERY AND EQUIPMENT CO.
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482-484 UNION AVENUE, MEMPHIS, TENNESSEE
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PIANOLAS
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Best Pianos.
Absolutely One
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One Price—No Commission
103 S. Main St.—Memphis.
Steinway Pianos
Genuine Pianolas
Victor-Victrolas

J. M. Goodbar, Prest.
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J. B. Goodbar, Vice-Prest.
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INCORPORATED

H. C. Yerkes, Sec-Treas
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BOOTS - SHOES - RUBBERS
24-24^4 SOUTH SECOND STREET
23-23^ SOUTH THIRD STREET
DIRECTORS:
J. M. Goodbar, J. B. Goodbar, H. C. Yerkes, John Lane, A. B. Schultx.
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ed to contribute to the Red Cross
and buy Liberty Bonds. They can't
do this unless kept employed.
And there is another reason for'
business to be kept going. The re
tail merchant is the collector and

distributor of the necessities of life
to the consumer. There must be
grocery stores.
The implement dealer is an abso
lute necessity. Improved machinery
musAtake thfe place of the boys who

We who have been making a liv
ing selling goods at retail for years,
must face the new conditions, must
follow the rapid changes and if pos
sible hold our business together until
the war is over.
I take the position thjt business
must be kept going—that those who
have, should spend in order that those
dependent might have employment,
that those who produce might have
a market and that the government
might collect the revenue necessary
to prosecute the war to a successful
end.
We are a luxury loving nation, and
for this reason we have become rich.
Fortunes are not made off the raw
material—Inventive genius must play
its part before great profits are possi
ble. The fellow who will take a
chance must have a hand in the
handling and marketing of the arti
cle if there is to be a great income
to tax. China has always tried to
get along on bare necessities. Japan
tried it for a while. France was the
most extravagant nation on the globe
indulging in all the luxuries of life
and she was able to recover from
the great burdens placed on her by
the Hun after the Franco-Prussian
War quickly.
The government has been consid
ering discontinuing all non-essen
tials during the war. The one to
begin with, in my opinion, would be
the liquor traffic. The piano busi
ness has been mentioned in the list,
but lets see—There are three hun
dred piano manufacturers in the
United States—the draft has taken
already the men in this business be
tween the ages of twenty one and
thirty one, but what of the men above
this age who have been in this kind
of work all their lives? It is hard to
teach an old dog new tricks. These
men don't know how to do anything
else but make pianos. The mater
ial required in the manufacture, need
ed by the government, is very small,
and still these men would be expect-

"It does not pay to try to fool the animal."
This opinion of Prof. W. H. Dalrymple, the
South's foremost feeding authority, has
always been the manufacturing policy of

EDGAR-MORGAN CO.
MEMPHIS, TENN.

Manufacturers of

Old Beck Sweet Feed

That is why This Feed Keeps Work
Stock in Prime Condition. No
substitutes to fool the
hungry, health and pow
er building, tissues of
A the animal —not an
^Ag\ ounce of waste or
valueless matter in a
AV\ ton. The manufacN"
turers stand behind
our GUARANTEE
of the
HIGH QUALITY
of this
FEED
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have' gone to fight for
and Freedom.
And then too, the retail merchant
must make money to pay an income
tax—to buy Liberty Bonds and con
tribute to the Y. M. C. A. and Red
Cross. But his business should not
be his all absorbing thought. Mon
ey making for self must not be his
only aim. He should strive to tpake
money with the view of sharing it
with his government. The winning
of this war must be the foremost
thought in the minds of us all. We
can help fight the Hun behind the
counter. We can participate in all
the war activities and at the same
time keep up our business. Since
America entered the war I have given
a great deal of time and service to
the government. I served as War
Fund Chairman of the two Red Cross
campaigns, was Sales Director of the
Third Liberty Loan Drive and am
Fuel Administrator for my county
and our business continues good.
The trading public is appreciative.
Naturally the draft has affected all
huiness. Our best salesmen are be
ing called away. We must do the
best we can and as old Sawney Webb
used to tell us, "When you have
done the best you can. an angel in
heaven could'nt beat it."
The war is going to try our metal.
the best man is going to win out
Whatever you do, don't give up. A
great deal depends upon your ability
to organize—to anticipate your busi
ness needs and select efficient help
outside the draft. We are all going
to have to enter into some kind of
war work before this war is over.
There is but one investment for
your spare money—Liberty Bonds—
so keep in close touch with the
changing conditions. Be conserva
tive in buying and sell the same way.
but don't be afraid. Confidence is
the greatest boost to business. If
you can't buy certain items of mer
chandise, or if transportation is bad
and you suffer loss from delays, re
member America is at war and do the
best you can. We are all in the
same fix no one has any advantage
over the other and "when you get
down in the mouth remember Jonah."
The burden of winning this war,
as in everything else, rests upon a
few. Be one of the few. There are
those who refuse to enter into any
kind of war work, who pay as little
as they can, who are taking advan-

tage of every opportunity to make
money, while others do the work, but
these will get their reward.
Push your business all the time
and whenever a war campaign comes
on enter into it with all your soul
and you won't lose any trade. Keep
business going.
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Business Building

For Electrotypes,
Printers Supplies,
Linotype Metal, Etc.
Write or Call on

Southern Electrotype Foundry
Lotus Bldg.

—Wm. Tucker, Jr.

Memphis, Tenn.

By W. B. PACE
What are you in business for? The
answer

comes

quickly

MAKE MONEY"

back,

let us stop and think a

Co.

Cotton Factors
107 and 109 South Front Street

iwr
Memphis, Tennessee

LEVI & GREIF
OUTFITTERS FOR

MEN

and

5TYLE

-WOMEN

Mammoth Springs,

lift the Golden latch to the Gate of

"TO

I

looks like the correct

Sledge & Norfleet
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cause we all want to acheive finan
cial success.
Is, "to make money" the only way
to reach this GOAL or should we
render some thing in part payment,
for reason, money does not make
itself, it has to be made and how?
We find the neccessary ingredient
in the making of money, is summed
up in just one word, SERVICE, it
is the finger that can reach down and

It is the most potent word yet
coined by man. We find that Service
is CAUSE and Money is EFFECT;
therefore, Cause and Effect when
correctly combined, become a pow
er and will allow you to sail into
the port of financial success in per
fect ease and safety, and the plaudit
will be well done.
I have found that service is one
of my best assets, and through it
I endeavor to touch the hands of
every one of my employees, so that
this electric spark may be transmitted
through this hand clasp, into their

determinations and
power and ease to
vice as will draw
ers into my ever

life giving them
render such ser
satisfied custom
increasing busi-

Further, I always take all of my
employees into my confidence and
often consult them in many of my
purchases and also give them a per
centage interest in my annual profits.
By so doing, I have found the ser
vice rendered by them has aided me
in Cutting a Large Luscious Melon
every Christmas.
Respectfully,
—W. B. Pace,
Mammoth Springs, Ark.

MEMPHIS TERMINAL CORPORATION WAREHOUSE
A SAFE PLACE TO STORE YOUR COTTON

WITHOUT EXTRAVAGANCE

Southern Equipment Co.

Inc.

R. H. McWILLIAMS, Pres.

Contractors' Equipment
Main and Bodley Avenue

NEW SOUTH MEMPHIS:

J. H. Bonner & Sons
Manufacturers
BAND SAWN HARDWOOD LUMBER
Bank of Commerce Bldg.

Memphis, Tenn.

Ship your Cotton to the following Memphis cotton factors who patronise this great p ant:
A'bston, Wynne & Co.
F. G. Barton Cotton Co.
Battle M. Brown & Co.
Cooke, Gray & Co.
Dillard & Coffin Co.
Dockery & Donelson Co.
Frolich, Barbour & Co.
J. D. Fulmer
J. T. Fargason & Co.
Farrar & Co.
Frank Godfrey Co.
W. A. Gage & Co,
U, S. Gray * Co,

Goodlett & Co.

Husey & Gorman
Irwin-Leatherman Cotton Co.
W. C. Knight & Co.
Lacy Bros. & Kimball Co
McCormack, Richards & Co.
McCraw, Perkins & Webber Co.
A. R. McNees & Co.
Mary Mac Plantation Co.
R. B. Nebhut Cotton Co.
Phillips Cotton Co.
Phoenix Cotton CP Co
Rainer & Connell Co.

The Scott-Thomas Cotton Co,
Shippers Cotton C ,

Sledge & Norfleet Co.
B. P. Snyder & Co.
Sternberger, McKoe & Co.
Stewart-Gwynne Co.
A. R. Strong & Co.
Tate Bros.
W. W. Trigg & Co.
C. E. Tucker & Co.
Wilkinson & Carroll Cotton Co.
F. L. Wilson Ik C \
Wilson-Wu-rl Co
W. H. Wither •- Co.
Wynne. Love Ik O
W. C. & F. L. Weathers!);,'
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Organization and Cooperation
J- D. ALSTON

Henning, Tenn.
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Our Undeveloped Resources
By CHAS. E. CARTER

Pfenning, Tenn., June 27, 1918.
Chamber of Commerce Journal:—
Never before have we faced such
a

strenuous situation.

Every true

American has his mind, heart and
energy on the winning of this world
war.

The south, with her climatic

condition and fertility of sdil, is ca
pable of strengthening in many ways
In the Memphis territory, we are
more deficient in sheep raising than
any other industry. My desire is for
legislature to protect a man's sheep
from dogs, by taxing dogs; in this

|

Randolph Scott, President

way, if a dog kills a sheep, let the
state pay the market price for sheep
and take fund out of dog tax, thus
ridding country of useless dogs and
raising something for a great worth
to the country.
As regards the merchant, we should
be organized for protection for ex
ample: A merchant furnishes a man
this year and he fails to pay account,
next year, this man goes to another
merchant (who does not know his
record) and makes another account
and so on each year. Now this man
will never be able to pay all mer
chants, whereas if we are organized

we would know about suich cases
and the man would be forced to
make good with the first merchant
before dealing with second and
others. With this organization, mer
chants will be able to sell cheaper
and have less failures.
The Banks greatly facilitate busi
ness, they support weak institutions
and carry over many who are in
great need of help.
The planter
merchant and banker when co-opera
ting, make a strong working unit.
Let us join hands and pull hard to
gether for system and organization
and we will have efficiency.

W. I. Brashears, Vice-President

R.

The Scott-Thomas Cotton Co.
Cotton Factors

S. Bowles, Jr., Secretary
DIRECTORS:
Randolph Scott,
W. I. Brashears,
R. S. Bowies, Jr.
J. F. Tucker,
J. D. Riddick,
John E. Thomas,
M. A. Stepherson,
Joe T. Tuggle.

78 SOUTH FRONT STREET
MEMPHIS, TENN.

bminess with
7°m absolu,e con,iden« in

°ur abili* «°

Expert handlers long staple and bender cotton.

Fisher Building
Telephone Main 1

Love Automatic Sprinkler Co.
AUTOMATIC FIRE PROTECTION EQUIPMENT

bor the first time in the history of
the South the merchant, planter and
banker have formed an alliance wu,eli
promises a new and lasting era of
prosperity.
When we review the regime of by
gone days, and note the long period
devoted to argument, cross-firing and
indolence we are, indeed, astonished
to discover that the South has, in
spite of man's mistakes, come to a
fairly sound understanding of herseli.
We may be pardoned in this short
review, if we use for our illustrations
those items which prevail in Arkan
sas, and about which we are mure
conversant, and here let us state, that
we cannot conceive how any man,
with common sense, would suggest
that the South should grow one ounce
less of cotton, but rather more, and
still more. It is Agriculture which
furnishes the greatest source of rev
enue. All merchants and bankers agree
to this statement and now we find
them thoroughly aroused to the im
portance of stable prosperity for ag
riculture.
If we have profited by the exper
iences of the last ten years, .our con
ception of the South has changed with
almost lightning rapidity. It is now
a well known fact that the fruit
grower can find every natural element
for his success right here in the very
center of the country's markets. The
orchards of Arkansas have proven
that untold wealth awaits the devel
oping hand.
There is no longer any doubt with
regard to the richness of our soils,
and the climatic conditions are most
favorable for intensive or truck farm
ing. The Northern cities with their
millions of people are eager custom
ers for all the early fresh vegetables,
and we can, with proper snipping
facilities, place these goods upon
their tables within twelve hours of
harvest.
Who can estimate the
returns per acre when farming on
this plan is genet ally adopted.
The South is the natural home for
cattle. In proof of this statement let
your memory revert fifeteen or
more years and you will recall that
all of the Western Southern States
had hundreds of thousands of wild
cattle grazing the year round on the
rich grasses in timber and on prairie.
The South should be the dairy and

Lonoke, Ark.

beef cattle market of this country, and
do you know that the day is near at
hand when this section will furnish
the beef and dairy products for a
large majority of the people of the
United States, and through our South
ern ports send shiploads to foreign
trade.
Who ever thought of connecting
wheat with the South ten years ago,
and to-day who does not know that
wheat is becoming a principal crop
of the very finest quality and largest
yield. The same might be said for
the clovers, Alfalfa has now become
a common sight on every farm.
The food crops which can be suc
cessfully raised in the so-called Cot
ton-States have received scant atten
tion and tens of thousands of acres
are lying dormant which must be uti
lized and brought into a high state
of cultivation, thereby enhancing the
agriculture revenue by hundreds of
millions of dollars.
The whole world knows of the Hy
dro-Electric power generated at Ni
agara Falls in New York and trans
mitted to manufacturing plants hun
dreds of miles distant, but who
knows that any Southern State has
water power in abundance. Arkan

sas alone has thousands of horse
power awaiting development, and at
a price for installation, compared to
the average, which seems almost ltxe
a gift of power.
The day of small and large factor
ies with cheap and reliable power is
at hand, and this means a great in
crease in population. The South is
today shipping its coal from North
ern mines when in Arkansas aiuiie
there are more than five thousand
square miles of proven coal deposits.
The known minerals which are in
commercial quantities include zinc,
lead, iron, manganese, silica and in
addition marbles, granite and all
kinds of building stones.
We suggest the doubting Thomas
investigate a little. It will convince
him that the South is one vast store
house of undeveloped resources, and
that the planters, merchant, banker
and manufacturer hold the keys which
are bo unlock and set in motion the
energies of our people.
Co-operation will bring quick de- velopment, and in its wake prosper
ity, contentment and social advant
ages.

Hazel-Darnell Mule Co.
LESSEES OF

Memphis Union Stock Yards
A Commission Department where the Shipper can
deal direct with the purchaser. This
department open to all.
A Through Feed Department where Stock in
Transit is given every attention.
Private Sales Department always a full stock of
both Horses and Mules.
PHONE WALNUT 8

MEMPHIS, TENN.
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The Merchant as a
Community Builder

T

HERE is no more potent fac
tor in developing community
growth than the merchant.
No other individual holds a more
important place in civic and commer
cial development than he—He is the
nucleus around which every other
enterprise is formed. He is an in
tegral part forming one concrete
whole, composing one great commer
cial machine, which moves the com
merce of the world, bringing from
the factories their products, and dis
tributing them among the millions of
The small merchant fills as im
portant a part in the marts of trade as
does the larger one—He is the foun
dation upon which towns are built.
Wherever the necessity demands ne
sets up his store, then come banks,
factories, and all other enterprises
necessary to set in motion all the
wheels of the great commercial
machine.
Whoever saw a bank or a factory,
open up a shop where there we
merchants, whoever will see that
He means more to the growth and
development of a community than
any other individual in it. He furn
ishes the farmer with a market for
his products and brings to his door
the things necessary for the pursuit
of peace, prosperity and happiness.
He promotes and supports every en
terprise that stands for growth and
progress.
He
builds
schoolschurches, and good roads.

By J. F. CROWELL

Itta Bena, Miss.

worthy of a place in a community
or of the support of that community
who lives there only for what he can
get out of it. But if he lives up to the
highest ideals of good citizenship;
and does his duty as a man and a
citizen, then he is worthy of the most
loyal support of that community even
if he cannot afford to sell goods
quite as cheap as some catalogue
houses.
If the banks, which cannot exist
without him, the factory-whose goods

w. C.

and wares he must distribute, the
farmer for whom he makes a market,
and to whom he brings the neces
sities of lifej will all unite and give
the merchant that support which just
ly belongs to him—^the community
will be the better, and he will be a
still greater force for good. The pro
portions of failures to successes will
be reversed, and the worth of the
merchant, as a community builder
will be more fully realized

Knight & Co.

Cotton Factors

Staples and Benders a Specialty

V
22 South Front St.

If he is a merchant indeed you will
find him in the forefront, in all such
movements with a whole heart and an
open purse I If he does not work nand
in glove with those who are at work
for the community welfare, he is not
fit to live in it, and the sooner he
moves on, the better, No mail is

Every Hourof Labor
Bushels Instead of 1

v-c

Produce 2
It requires twelve hours
of human labor to grow
an acre of wheat. What
do those twelve hours of
labor yield? Note the re
sult of conclusive tests
at the Ohio Agricultural
Experiment Station.
One way—without fer
tilizer —- yielded 11 bu.
per acre—or a little less
than a bushelas reward for each hours' work.
The other way—with fertilizer—yielded 24
bu. per acre—or 2 bushels of wheat as re
ward for each hours* work.
In other words, these experiments proved
that every hour spent in growing wheat on
fertilized land brought in twice as much grain
as the same amount of time spent in grow
ing it on land without fertilizer.
The fertilizer actually added 13 bushelsmore

to the acre yield, paying
for itself over and over
again.. These are ex
periment station facts.
In view of these facts
can you afford to plant
wheat without applying
fertilizer?
Give the crop the food
it needs to build good
strong straw and plump
the pods of grain. Nitrogen is needed, in
addition to Phosphoric Acid. For to beat
the Hessian Fly, wheat should be planted
late. The Nitrogen enables it to get a good
start, even in cold ground, and resist the rav
ages of the fly.

Fertilizers

V

MEMPHIS, TENN.

INCORPORATED
*• , *
idria. Va.

American Car & Foundry Co.
—~ MEMPHIS

Logging and Cane Cars, and Storage Tanks

Order Fertilizers Early

VIRGINIA-CAROLINA CHEMICAL COMPANY
°nd/va1V*-

He sympathises with the sorrow
ing, and contributes to the needs of
the unfortunate.
He is the one man to whom the
community looks for support in
every movement that has for its aim,
moral, social, civic and commercial
development.

By L. C. Parrish
Memphis Tenn
Memphis is fortunate in havin
within her borders quite a number of
industries which the Federal Admin
istration has designated as being
essential to the conduct of the War
and among these the Fertilizer In
dustry at large, plays no unimportant
part; since that industry is largely
responsible for the production of the
Sulphuric Acid used for explosives
and for many other Commercial pur
poses. The Fertilizers too, are essen
tial," since they are of extreme im
portance in increasing the production
of food since that increase can be
brought about without using addit
ional labor.

.
Columbia, S. C.

V-C Sales Offices
Columbua. Ga.

Memphis. Tenn.

Monttomery,
Shrcveport, La,
Baltimore, Md,

MEMPHIS SALES DIVISION, MEMPHIS, TENNESSEE.

Jno. E. Roberts

Wm. D. Roberts

Leo G. Carter

Roberts, Carter & Co.
COTTON
Cable Address
"ROBERTS"

MEMPHIS, TENN.

There are many men who have
little or no knowledge of the make
up nor of the use and results ob
tained from the use of Commercial
Fertilizers. They are wont to look
upon it as a new venture but it is
one of the oldest of the sciences.
Ancient CATO. in the interim be
tween his orations against CATALINE. found time to write of the
results obtained from the use of Lime
on his Roman farm. That perhaps,
is the earliest reference to the use of
fertilizer; but fertilizers have been
used and experimented with for many
years. Long before the business as
sumed the proportions of an indus
try. the natives of Scotland and Ire
land were accustomed to gather sea
weeds which grew along the shores
of these islands, which sea-weed they
used as a fertilizer.
On their poor lands which have
been cropped for century after cen
tury such results have been obtain
ed. by the intelligent use of Fertili
zer. that yields of wheat and pota
toes two and three times as great as
the yield obtained from the lands of
our richest soil have been harvested.
Materials from which these fertili
zers are manufactured are gathered
fhom the four corners of the earth.
Nitrate of Soda is brought from Chili;
Sulphur Pyrites from Spain: Potash
from Japan, and our own West Coast:
Sulphate of Ammonia from Scotland.
England, and our own Steel centers;
Cyanamid, or atmospheric Nitrogen
is produced at Niagara Falls. Phos
phate Rock comes from our own
State of Tennessee. Great fleets of
vessels are engaged in catching fish
which are dried and ground to be
used as Fertilizer material.
Pack
ing houses supply other materials,
such as Tankage and Blood. Bur
laps, from which the sacks are made,
is brought from India. •
Thus it will be seen that the in
dustry has enormos proportions and
while its selfish interest may be for
the making of money for itself; never
theless, it is engaged in a great work
of making two blades of grass grow
wJiere only one grew before.

208

MEMPHIS CHAMBER OF COMMERCE JOURNAL

MEMPHIS CHAMBER OF COMMERCE JOURNAL

The 1918 Convention

NOTICE TO ALL MEMPHIS MANUFACTURERS
We are preparing a list showing ALL MANUFACTURING
PLANTS, large and small. It is important that this list be com
plete in order that Memphis may have full credit for what she
has in this Jine.
These lists are sent out daily all over the country for various
purposes. They are instrumental in securing many orders for
Memphis Manufacturers and advice as to sources of trade.
EVERY MANUFACTURER is urged to report promptly,
showing name under which operating and commodity manufac
tured. Even if you are turning out only one article in a limited
way, we want you listed.
Address reply to
MARK FENTON, Industrial Commissioner,

Memphis
Motor Car
Co.

CHISCA HOTEL

a of Chamber of Commerce
E. O. BAILEY

Chairman
H. R. Chears,

Vol. I
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DIRECTORS

KELSEY
WHEEL
CO.
MEMPHIS PLANT

It pays in the friends it makes you

Auto Spokes,
Rims and
Wheels

A SECTION OF THE SKY LINE OF THE CONVENTION CITY

Press of the PILCHER PRINTING CO., Memphis

L. K. SALSBURY
President
L. K. Salsbury & Company
MARION G. EVANS
First Vice-President
Lawyer, Bank of Commerce Bldg.
J. T. FISHER
Second Vice-President
American Snuff Company
L. C. HUMES
Treasurer
Guaranty Bank & Trust Company
JOHN M. TUTHER
Secretary
W. H. HAYLEY
Acting Secretary
D. B. SCHENK
Assistant Secretary

Chisca Treatment

TURKISH BATHS
Rheumatism a Specialty
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HUDSON and
SAXON CARS

BACK UP WITH.

W. A. KOLLEY, Mgr.

Clearing House of Memphis Business and Industrial Life

DISTRIBUTORS

The Lord only gave us so much
energy, and if it is all used to GO
AHEAD WITH you will get a good

Battle Creek Methods

By J. R. PAINE

Members^?^Secretary

The annual meeting of the Cotton States Mer
chants Association will be held in Memphis, Tenn..
on August 20th and 21st.
This Association now has a membership of some
thing over ten thousand of the most progressive
merchants in the three states of Tennessee, Missippi and Arkansas, who gather annually at Mem
phis for the purpose of inter-changing constructive
ideas on the conduct of business in the territory in
which they are commonly interested. The conven
tion is in no sense a buying or selling proposition,
and is in no way connected with an exhibition of
merchandise or products. It is purely a "get to
gether" affair for the discussion of mutual prob
lems.
These yearly conventions have engendered a
strong co-operative spirit among the leading busi
ness men of the various communities which have
been represented. As a result a better understanring
a broader sympathy, and a more intelligent conduct
of business in general in the territory in which they
are mutually interested has been brought about.
The war is making rapid changes in all business
conditions, so that many new problems are daily de
veloping, and the business man who would keep
pace with what others are doing to meet the exigen
cies of the time will do well to attend this big busi
ness conference.
The big industry of the South "The Growing And
Marketing Of Cotton," is very gravely in need of
the combined wisdom, experience and construct
ive thought of the business men of the South. To
evolve ways and means of handling and market
ing the coming crop in a manner that will insure
its sale at a profitable price will no doubt be one of
the big subjects of the convention. Therefore to
hear the discussions and addresses on this one sub
ject alone, will make the trip to Memphis worth
while to any business man.

A. E. Mahannah, Secy. & Mgr.

The Cotton States Merchants Association has
been in existence now for something over five years.
The purpose and aim of the association are to bring
together the merchants of the Cotton States for
the purpose of discussing mutual problems and to
hear addresses by men who are doing things that
are worth while in the business world.

Main Office, Detroit, Mich.

It has been the means of bringing about a strong
co-operative spirit throughout the section in which
its membership of ten thousand merchants are lo-
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cated. This co-operative spirit- naturally tends to
increase prosperous conditions throughout the
South.
At the present time the business men of the entire
Southern country are very vitally interested in the
outlook for: successfully and profitably marketing
the coming cotton crop, to say nothing of the many
other problems of commerce that tvar conditions
have produced. Many, subjects therefore, of. intense
interest to, .Southern business men will be discussed

at this years convention of the Cotton States Mer
chants Association which will bd held at Memphis
on August 20th and 21st.
It is more important than ever before that mer
chants and business men generally should" attend
this big business conference, not alone for the good
which they may as individuals get from it, but from
the standpoint of giving all that they can Out of
their own experiences for the benefit of the. other
fellow. :
."II

Ffctnong Slue: Devils of France at Overton Park, Memph^ (See article, on Page 198)

NOTICE TO MANUFACTURERS
The Industrial Division of the Chamber of Commerce, in their
work of co-operation with the local manufacturers, desire to be
of service to established home industries, as well as to encourage
new ones in coming to Memphis.
If you are short of operating space; if any of your facilities
are inadequate or any other conditions regarding which the
Chamber of Commerce can consistently render assistance, we
wish to hear from you. See or address,
MARK FENTON,
Industrial Commissioner
GEO. R. JAMES Memphis, Tenn,'.
Member of the Executive Committee.
Cotton States' Merchants .Association
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The Trade Acceptance
By W. B. CLEVELAND, Memphis, Tenn.

Those of you who have heard the
slogan "Business as Usual" no doubt
realize that no matter how well
meant, it is at this moment highly
misleading and full of folly. The
business man or organization who
or which seriously and literally pro
poses a slogan for American business
tpday, "Business as Usual" is mis
leading himself and associates, for
thefe is just one thing in America
today that is going to c/ommand our
absojute fidelity, pur last drop of en
ergy, 6qr last drop of blood, and that
is the business of War.
This country is at war, a war that
is going to bp "frightful in its inten
sity and ' its sacrifices, and a war
"Which we are going to carry to a
finish Wo matter what it calls for.
That means that every other interest
must be sidetracked, and that it be
clearly understood that the needs
of war stand first, and so it is folly
to say "Business as Usual".
Business has to take courage, busi
ness must go on, but business can
not go on as usual. Already more
than ten millions of 'our young men
have registered for war service, and
said "When you need men, I am
ready to go." You cannot take ten
milliohs of men, you cannot cannot
take two millions of men out of the
ordinary channels of business with
out a very serious business disturb
ance, and now we have more than
two millions of men under arms and
we are going to need several millions
mort.
Already the government has made
selective draft of more than ten bil
lions of dollars upon the capital of
this country, and for the first time in
our history we are beginning to save
out of our future earnings for a real
vital and patriotic purpose.
All over the land sacrifices are
being made, dollars are being taken
from Channels which otherwise would
have been filled with business act
ivities, to supipbrt the Red Cross, the
Y. M. C. A. and other war activities.
You cannot take ten billions of dol
lars out of the ordinary business
channels of this country without mak
ing a very serious disturbance jn the
normal operations of capital and
credit.
•
....

So, in view of bur: immediate cir
cumstances, in view of the past four
yfcars history in Europe, we must
recognize a .war situation which
makes business necessarily unusual.
This does-not mean that business is
to be any worse, Business will pro
bably be better than usual in point of
activity, but we must begin to set
Pur house in order. We are having
a tremendous expenditure of money
in this country, a great deal of capi
tal is being diverted into new chan
nels, and labor is now being mobili
zed, in fact after August 1st we will
have a Central Labor Bureau through
which employment will be had.
We will have to mobilize our labor
in order that we shall have enough
to go around, but with the increased
expenditure—literally the increased
expenditure of money on government
account (remember the proceeds of
these loans will be spent right here
in America), is going to mean a very
considerable quickening, from . the
capital standpoint, of our business
activities.
As a consequence of that, there
must come a dislocation of business
in spots, and especially so in the
South, where we have few purely
war activities, and much of the funds
derived from War Loans, Stamps, etc.
will be expended in the manufactur
ing sections of our country, but on
the whole business with us will be
more prosperous during the war than
before—unless cotton should mater
ially. decline in price.

The very increased activity of busi
ness will bring more demands for
capital, and every effort will have to
be made to conserve capital to re
lease as much money as possible for
war work. Extravagances will have
to be cut off. That does not mean
of course, hysterical economy, but
it does mean economy; it means the
curtailment of waste and non essenti
als. It means readjustment of busi
ness operations—it means better busi
ness methods. It means better ac
counting, more rapid turnovers, short
er terms, in fact, capital must be made
to work as never before. Capital is
a slacker, when we have useless fix
tures excessive building costs, dead
stock and 1'o.ng winded accounts. It
means that there must be the most
rigid kind of inspection of existing
business methods—getting the most
out of. your business, and the reason
for all this is that by efficiency and
economy you use less capital in your
own operations and thereby release
funds for war work.
From the standpoint of the manu
facturer and jobber one of the surest
ways to release capital now used in
merchandising for War work is to
substitute the trade acceptance for
the open book account. The open
account is fundamentally wrong in
principle, to start with. It has al
ways been wrong, but doubly so in
these times of war • stress.
It is
wrong in
principle in
that
it
places the burden of carrying the
account upon the seller who is a mer
chandiser, rather than the banker,
where it actually belongs. It is the
business of the commercial bank to
supply and keep liquid the credits of
the country, and when we put this
burden upon the manufacturer and
jobber, we are paying too high a
price for the accomodation, whereas
if you place the financing of mer
chandise transactions upon the bank
er, wher it properly belongs, you are
going to make it possible for this
country th have lower interest, rates,
and the manufacturer and jobber hav
ing reduced his operations to a cash
basis will be able to sell goods upon
a much smaller margin of profit.

The trade acceptance is in the form
of a draft drawn by the manufacturer
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or jobber on the retailer and payable
in 30, 60 or 90 days as the case may
be. It is payable to the order of the
drawer. When it reaches the retail
merchant he accepts it by putting the
date, the name of his bank where he
wishes to make it payable, the town
and his signature across the face of
the draft. It then becomes a trade
acceptance, and when endorsed by the
jobber is eligible for discount at the
bank. The trade acceptance can only
be discounted at a Federal Reserve
bank when it is stated in the draft
that the debt is the result of a mer
chandise transaction.
It is sometimes like a check dated
ahead, but tjie post dated check is of
little real value, it has no standing at
the bank until the day of its date, and
is really doubtful ethics, whereas a
trade acceptance becomes a two name
draft legally acknowledged, is quickly
negotiable, may be deposited or dis
counted immediately, is good morally
and legally. Some have the impression
that the trade acceptance is compli
cated whereas it is simplicity itself,
and may be adapted to almost any
kind of business, except the cash over
the counter trade and mail order busiTrade Acceptances should strength
en the statement of any concern. It
is customary with bankers to calcu
late that, with character always be
fore, the average concern may owe
with safety an amount equal to about
half their quick assests, say 2 for 1,
or they could borrow 50 per cent on
their acounts and 50 per cent on their
merchandise. With book accounts
mobilized into trade acceptances, they
should be able to borrow at least 75
per cent on their trade acceptances or
two name drafts. As these trade ac
ceptances can be readily sold, it may
be that there would be no necessity
of giv'ng notes, or using other bank
credit in the business.
The trade acceptance has almost
the unqualified endorsement <of all
of our important banks and bankers.
If any banker prefers the open meth
od to trade acceptances ask him why
he does not substitute (charge ac
counts in his own business. The rea
sons are only too obvious and the
principal is exactly the same.
If
liquid negotiable paper is gtood busi
ness for the banks it is also good
business for trade. Your bank can
seR trade acceptances to the Federal
Reserve Bank at 1 per cent better
rate than any other commercial pa
per and in much largi r amounts
(Probably because they are better
trian any other commercial paper.)
'f this form of settlement is a

good thing for the manufacturer, the
jobber and the banker, where does
the retailer come in? Unquestion
ably if trade acceptances are to make
any real progress in this country, the
retailer must share those gains and he
has got to be shown where he comes
in, and it is up to the credit men to
show him.
In the first place the trade accept
ance is simply the acknowledgement
'of a debt—that the goods have been
received, that they are satisfactory
and that the bill will be paid in 30,
60 or 90 days, according to the terms
of sale. The retailer will profit by
the fact that the jobber will get his
business nearer a cash basis and will
thereby reduce his expenses, increase
h i s t u r n o v e r o f capital, a n d
be able to Sell goods on a less marg.n of profit. Therefore the retailer
will buy goods at a cheaper price; in
giving the trade acceptance the retail
er will krtow that he has obligated
himself to pay a certain amount at a
specified time, therefore, he will
watch his business more carefully,
he will not overstock himself, over
trade, or extend credit where he is
not sure his customer will pay with
in the time stated. It will decrease
the chances of failure; merchants who
know, rarely fail, and the investiga
tions which he will naturally make
in buying goods under the trade ac
ceptance plan will enable him to
kn'ow his business as never before.
The retailer by giving trade ac
ceptances is actually improving his
credit standing. He is showing the
jobber and his banker that he is buy
ing merchandise that he really be
lieves that he can pay for in 30, 60
or 90 days as the case may be, and
that he is studying his business and
knows what he can do.
The practice likewise conserves
rhe advantages of the cash discount
system. The great majority of mer
chandise sold in this country is sold
on the cash discount plan which fits
in admirably with the trade accept
ances. One of the ways that it can
be used is in a transact'on of this
character; say a merchant buys a
bill of goods amounting to $500 on
60 days time or 2 per cent 10 days;
he discounts the bill less 2 per cent
reducing the amount to $490.00, adds
60 days interest $4.90, making $494.90
and give his 60 day trade acceptance
to cover.
Cotton Merchants and Mills are
already turning to trade acceptances.
The Lumber Mills have recently ad
opted it. General business is good
now, but the time will come when
every dollar of capital will have to be
conserved, and we shall have a min
imum of income and a maximum of
debts and expenses. The retailers
who have given the necessary study
to their business to enable them to
use trade aceptances and the whole
salers who have a pocket full of these
acceptances will occupy much safer
ground, and such names will be
among the missing when the lists
or the fallen come in.
—W. B. Cleveland
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MEMPHIS UNION STOCK YARDS

W. H. HAYES
Yazoo City, Miss.
Member of the Board of Governors
of the Cotton States Merchants
Association
Scene at the Memphis Union Stock Yards Tennessee's Leading Mule Market,

One of Medina, T
W. B. PARKS
Merigold, Miss.
Member of Board of Governors
Cotton States Merchants
Association

Mr. L. V. Hanna started in busi
ness in Medina, Tenn., in the Fall of
1905. He is one of the wide awake
business men of Gibson Co. Start
ing his business in a small building
30x60, in three years time he
has by working every moment of the

H. M. McANIS
Corinth, Miss
State Vice-President
Cotton States Merchants Association

t. Live Merchants
day and using good business judg
ment increased his business until he
now occupies the building pictured
above, which is twice the size of the
one in which he started. Mr. Hannu
is always optimistic and a congenial
fellow to all he meets.

DR. TAIT BUTLER
Memphis, Tenn.
Member of the Board of Governors
Cotton States Merchants Association

m
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Announcing

The Tri-State Fair

The Tri-State Fair
MEMPHIS, SEPT. 21-28
THE ONE ANNUAL EVENT OF GREATEST IMPORTANCE IN THE TRI-STATE TERRITORY

Its Mission and Purpose
The- Mission of the Tri-State Fair

our people might witness the results

yards plant is being erected at Mem

is .to ajd it} the development of the

of intelligent mating and proper feed

phis and will soon be open for busi-.

agricultural, stock breeding and in

ing.

ness, affording a nearby market for

dustrial
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AN INTERESTED AUDIENCE AT THE FAIR

Larger Plans and Greater Preparations than
1W°0 Square Feet of Wonderful War, Agricultural and Other
Exhibits Staged by the U. S. Government, Supplemented by
its from Arkansas and Tennessee.
THIS FEATURE ALONE SHOULD ASSURE YOUR ATTENDANCE

The Largest and most varied Live Stock Exhibit
anywhere in the South
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of coming into direct contact with
a large oopulation and has been busy

give the people a better understand
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Do not miss the oppor

tunity to see these two big features

Memphis, Tenn. isthe second
largest sweet feed manufacturing point in
the world— $20,000,OOO.oo in commercial
feed products are shipped from this market
annually.
The celebrated International Feed Plant No. 2 is located at
Memphis—a plant acknowledged to be the most modern feed
plant in the world. Being operated under the supervision of
skilled workmen guarantees uniform, high-grade, dependable
products.
The farmers and stock raisers of America are putting forth
every effort to produce more beef, more pork, more milk and
more horse power. They are doing this willingly and cheer
fully in an effort to go over the top of any previous record.
Cotton States Merchants, your place is beside the patriotic
producers. Your duty is to supply them with such means of
increasing production as may come under the head of your busi
ness. To produce more beef, pork, milk and horse power they
must have the most productive feeds—and that means

"International Feeds"
Announcing the Opening of

The National Cleaners
The Most Modern, Sanitary and Up-to-Date Cleaning, Pressing and Dyeing
6
Plant in the Entire South.
We Have Only EXPERT Cleaners and Pressers.
PROMPT SERVICE, With Plenty of Trucks and Courteous Drivers.
We invite your inspection and will appreciate a visit to this up-to-the-minute
establishment.
Patronize us and your cleaning troubles will be over.

Located at Vance Ave. and Sovith Third Street
Phones—Main 1579

Memphis 759

P. A. MONTEVERDE

OUT-OF-TOWN WORK GIVEN PROMPT ATTENTION
RETURN PARCEL POST CHARGES PREPAID

CHARLES BABB

Dan Patch Special Horse Feed, Jewel Hen Feed, Milk Made
Dairy Feed and International Tankage Hog Feed are four of the
great INTERNATIONAL leaders familiar to every farmer and
stock raiser in the Cotton States. Their successful record among
the thousand of users is ample proof of the productive value of
these Southern feed products.
The INTERNATIONAL LINE is, we believe, more extensively
advertised than any feed on the market. Our attractive "Sales
Helps" assist the merchant in moving INTERNATIONAL Line
of feeds because the demand is already created—all the merchant
has to do is supply INTERNATIONAL Feeds when the farmer
or stock raiser asks for them.
If you are not an INTERNATIONAL dealer this is your oppor
tunity to secure exclusive agency for your city. Write for spec
ial agency proposition or wire for delivered prices your station—
our expense.

INTERNATIONAL SUGAR FEED No.Two Co.

2 J8
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Building a Business or
Attracting Trade
The following- is in part, a copy of
an address made by Geo. A. Lamb,
treasurer and general manager of the
Bono Mercantile Company, before the
Cotton States Merchant's Association
at the Chisca Hotel, Memphis, Tenn.,
August 22, 1917:
Looking Ahead
Mr. President, and members of the
Cotton States Merchant's Associ
ation; building a business or attract
ing trade is a man's job, and it iequires a great deal of "looking
ahead." No man can build a success
ful business who only looks for to
morrow, it requires looking into the
future five, ten or twenty years. Pro
bably the most important thing in
building a business is the location
which must be considered, both the
past and the present as well as the
future. Another thing of importance
is the buildings and their neccessary
equipments for a business. The mor
als of the class of people should be
seriously considered.
When these
large wholesale establishments of
Memphis began planning these large
commodious wholesale buildings they
are now occupying, they certainly
"looked ahead" fifteen, twenty or
thirty years. When the owneis of
this large and magnificient hotel,
which we are now occupying, began
to plan its erection, they too, looked
ahead thirty, forty or fifty years to a
greater Memphis, and they were de
termined to stay abreast of the times,
thereby reaping a rich and abund
ant harvest. The retail merchant, nas
the same right to look ahead, and
he is not building a busine.ss worth
while until he does.
Co-Operation
In building a business, there must
be complete co-operation between Rie
merchant and his customers. The day
has now arrived when we cannot live
alone, therefore, there should be the
closest co-operation, whereby, both '
the merchant and the customer may
profit. In building a business the
merchant should deal as wisely with
his »mployees as with his customers.
The first and the last co-operation
must be between the merchant and
his employees. We might well re
member the old adage, that "The

world will wear a path to our door, if
we make the path good enough."
Courtesy and Kindness
To build a business or attract
trade, you must be pleasant, friendly,
sociable, and at all times showing the
greatest of courtesy and kindness.
You must be pleasant in your speech,
in your dress, and in fact, in your daily
walk. If I had the power I could
bring a frost tonight that Would wilt
every green leaf in Shelby county. I
do not have this power, but I do
have the power to drive business
from my store and if I am not con
stantly watching myself I will use
or exert that power.
Be Accomodating
If you go into one of the largest
and most successful banks here in
Memphis, you will find blank checks
on every bank in Memphis. Why
wouldn't it be a good policy for the
merchant to keep blank checks in his
store or office on every bank in his
town or county? You are certainly
mistaken if you think your customers
all do business at the same bank, or
at the bank where you do business.
Why not when you return home,
call on every bank in your communi
ty and tell them that you notice some
of your customers are banking with
them and that often they call on you
for a blank check, and you secure
these blanks for them? BUILDING
A BUSINESS, that's all.
Be Emergency Men
To build a busine.ss you must be
emergency men. By that I mean you
should be prepared for any anci all
kinds of emergencies that you might
meet with in conducting your busi
ness. Be posted on the general topics
of the day. Know what your town,
county and state officials are doing
in their official duties. You should
belong to most all of the secret or
ders, the Sunday School and the
church and know their workings and
work at the job yourself. You should
be posted as to the morals and finan
cial standing of your customers. "You
should be posted on the market, both
the buying and the selling markets.
In one of our former wars they had
what they called Minute Men, men
who were prepared to act on the spur

of the moment, they were emergency
men, and that's what a merchant
should be able to do to build a busi
ness.
BUILDING A BUSINESS
that's all.
To be an emergency man, one.
among many other things to learn,
is not to enter into an unpleasant
conversation with your customer, for
no one likes for the •other fellow to
disagree with his opinion, and the
wide awake merchant can see an ar
gument before he gets to it.. A mule
can see a mud-hole in the road and
will shy around it, and even can see
a knot hole in a bridge plank. BUILD
ING A BUSINESS, that's all.
Outside and Inside Attractions
In building a business there ore
many attractions which may be class
ed into the ouitside and the inside at
tractions. We should make our store
attractive on the outside by the larg
est painted signs in our town. Then
we should use road signs and circu
lar letters. Use only the largest and
best calendars, as these things go to
represent you and and are an index
to you and your business. Prepare
for a big Spring opening and a Fall
banquet.
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DO'S and DONT'S
When you have waited on a cus
tomer, then look for another. If you
do not find another customer, then
look for something else to do, there's
plenty of it in opening up, straighten
ing and dusting goods.
Do not allow anything to be where
it does not belong, especially odds and
ends about the floors or counters.
Be good store keepers^
What
would you think of a lady who allows
her house furnishings to he up side
down and dirty.
If customers forget and leave their
packages, put such packages on top of
the shoe oabinet.
If clerks take goods home to be
fitted or selected, they should first
all be charged, and those not kept
should be returned, unsoiled, when
clerk returns. If any is returned they
can be credited.
Don't say to a customer, "Do you
want something? but say, "Can
I serve you, or what can I do for
you?"
Don't say, "Are you ^getting etc.?"
but say, "Can I show you something

else?" or "Can I show you to another
department?"
Don't say to a lady, "How long do
you wear your skirt?" but say, "What
length skirt do you wear?"
Above all do not avoid saying,
"Thank you" when you have attended
to your customer's wants.
Don't ever make the same mistake
Remember that honesty is the best
policy in practice as well as in theory.
Don't get mad because you have
to get up when the whistle blows.
Remember that some other fellow has
to get up earlier than you do to blow
the whistle.

Lee Lumber
Company
Lumber
Sash, Doors
LONG LEAF TIMBERS
A SPECIALTY
READY ROOFINGS
BUILDING PAPERS
PHONES

A CURE FOR KNOCKERS
There is so much good in the worst
of us,
And so much bad in the best oi us,
That it best becomes the best of us
To praise the best in the worst of us,
And ill becomes the worst of us
To mock at the faults of the best of
Then let the best and worst of us
Extol the good in both of us
And hide the faults in a lot of us.

Cumberland Hemlock
Cumberland Hemlock
Cumberland Hemlock
Memphis

Office, Yard and Factory—
867 to 921 Rayner Ave.
Memphis, Tenn.

To build a business and attract trade
the inside of your store should be
as attractive as possible. You should
handle good goods, and keep a good
assortment and at all times have them
well displayed. Money spent for upto-date fixtures is well spent.
Buy From Your Customers
You expect your customers to buy
everything you have for sale and why
not you arrange to buy everything
that your customers have for saie; I
consider the merchant a very lucky
man. He is the hub around which
the business of this country revolves.
He is the central man between the
farmer, the producer, the consumer
and the manufacturer.
Do Common Things In An Uncom
mon Way.
In conclusion, to build a business
•or attract trade, we must do the com
mon things in an uncommon way.
There is nothing more common than
farming, but we are now farming in
an uncommon way.
Schools are
taught and most all business is con
ducted in an uncommon way. God
never intended that you should just
be common, but that you should be
uncojmmon, and the extra-ordinary
merchant. The Bible teaches that
old things have passed away and all
things become new.
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"Hi-Coop" Rings axe very effi-
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CONTINENTAL PISTON RING CO.
643-650 MARSHALL AVE- MEMPHISJENN.
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Jackson, Tennessee
Population, 20,000.
Jackson is the County seat of Mad
ison County, the "Heart of West
Tennessee."
Jackson is an educational, indus
trial and agricultural center.
Jackson is located on five railroads
now; the sixth is under construction
and will be in operation Jan. 1st,
1919.
Jackson and Madison County have
75 miles of paved streets and roads
with 200 miles of graded—dragged
dirt roads. The Burlington, Meri
dian, Memphis-to-Bristol, and Nat-

Jackson has a Country Club with
golf links, numerous parks, two open
air swimming pools and other whioleJiackson is the site of the West
Tennessee Farm Experiment Station
and is headquarters for Government
and State Agriculture and domestic
science experts.
AGRICULTURE IN MADISON
COUNTY, TENNESSEE
"Jackson is the center of a fine
agriculture section. Splendid oppor
tunities confront the farmer. The

sloil is of a type that responds readi
ly to good treatment and it is easy
to handle. Climatic conditions favor
the growth of a great variety of
crops. Livestock also thrives in this
section; herds of cattle, the equal of
any in the Country may be Sound in
this section; the same is true of sheep
and hogs.
Let us illustrate our opportunities
in crop production.
The record
yield of corn for Tennessee is held
in this County, 145 bushels on one
acre. Twio tons of alfalfa and.88 bus
hels of corn have been produced in a
single season. Alfalfa thrives in this
section and averages 5 tons to acre.
To date, July 15th, 4 tons have been
harvested with 2 more cuttings to be
had.
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COTTON SEED WEIGHING SCALES

Don't GuessWeigh Your Seed
NO SPRINGS

No Wood

NO GLASS

•HHI^ All Steel

Four tons of Red Clover have been
produced
in 1918. Cotton yields
well; 13 bales have been harvested
from 9 acres.
Returns from strawberries and othei truck crops are very good. Surely
no section can offer better opportuni
ties for the farmer."
(signed) S. A. Robert's, Supt.
West Tennessee Farm Experi
ment Station, Jacksion, Tenn.

View on Main Street
ional No. 14 Highways pass through
Jackson.
Jackson is the seat of Union Uni
versity, M. C. F. Institute, two ex
cellent Business Colleges and one of
the best free Public School Systems
in the South.
Jackson has a Free Libnary (pub
lic) of 27,000 volumes.
Jackson has a $75,000 Y. M. C. A.
Building.
Jackson's five Banks have resour
ces over $6,000,000.
Jackson owns her Water Works,
Lighting and Sewer systems and
boasts of the finest water in the
world.
Jackaon has a motorized and paid
Fire Department.
Jackson has two well-equipped and
modern Hospitals.
Jackson is a city of cultured, moral,
energetic people.

Jackson invites you to share in her
present opportunities and future pros
perity.
Address: Jaickson Association of
Commerce, Jackson, Tennessee.

Increase your Business

Increase your Profits

The Carter Improved Cotton Seed Weighing Scales
are on display at

The Riechman Crosby Co.
223 South Front Street
View of Court Square, Jackson, Tenn.

MEMPHIS, TENNESSEE
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How Cities are Builded
By MARK FENTON
Industrial Commissioner, Memphis Chamber of Commerce

A city is built up industrially
through continuous united endeav
or; not by spasmodic effort or in
the nature of a campaign within set
time limitations.
A city such as
Memphis, well situated geographical
ly, surrounded by large quantities of
raw materials used in the manufac
ture of a large line of various com
modities and possessing other fav
orable conditions, necessary in the
economic production and marketing
of the finished article—such as trans
portation, labor supply, etc., is bound
to progress industrially if these ad
vantages are properly presented to
inanuiacturers in other sections ot
the country, who are operating at a
disadvantage in their respective lo
cations.
A few decades ago, no extensive
consideration was given Dy manuiacturers to the study or lactory loca
tion. In those times, it was simpiy
a proposition oi locating anywnere
convenient, nowhere in particular, the
manufacturer securing the necessary
space for present operations; this was
sufficient. He was principally ab
sorbed in turning out his linished
product and the question of location
was a matter ot secondary consid
eration. To-day, we see the results.
Many concerns have outgrown their
locations, and in rebuilding, are lo
cating their new plants in other
places with careful consideration as
to. their supply of raw materials, mar
kets for their finished products,
transportation, labor conditions, etc.
Other concerns which may have not
outgrown their present quarters
learn that they are operating at a
heavy yearly loss, due to the fact that
their location is economically wrong
—that they are, in fact, paying high
for the privilege of maintaining their
plants in places utterly unsuited to
their requirements. It is the business
of the Industrial Commissioner to di
rect to his city the attention of such
manufacturers, the nature of whose
bus.ness is suited to the advantages
afforded by the city he represents. It
has frequently been said that everyman's business is no man's business.
This is true—in part at least, as ap
plied to industrial work. However,
not only are the properly applied
efforts of one man's entire time need
ed but every resident should be in
terested to the extent of informing
the Industrial Commissioner of any
1 which, in his opinion, could
operate to better advantage in Mem
phis, in order that the advantages we
have to offer may be presented for
consideration.

While every Memphis business
man is more or less familiar with
v.ur principal resources, it may be
wen to bnetly outline a few of the
lines which, in my opinion, should re
ceive special consideration in the
work of interesting new factories in
locating here.
It is a matter of common know
ledge that this is the largest inland
cotton market handling actual cotton
in the world. The receipts now run
around one million bales per year and
will be materially increased with the
opening of ten million acres of land
in the St. Francis Valley. It is an
economic waste to ship cotton to the
eastern mills for manufacture, in
view of the fact that there is every
advantage right here for the success
ful operation of textile plants. This
is the logical center for the textile
industry. We have the raw materials,
transportation and labor required,
and should not be satisfied until these
advantages are recognized by the in
stallation of a large number of these
factories.
Memphis is (also the largest dotton seed market in the country. There
are now over 800 oil mills in the
south. Cotton has now been offically
recognized as a food crop. The pro
duction of animal fats and oils in the
U. S. is not increasing in proportion
to domestic demands. Cotton seed oil
is the principal vegetable oil, and in
future, must be depended upon to
provide a very large portion (of the
food fats for use both in this country
and abroad. This fact will work to
our advantage in the further develop
ment of industries in the line indi
cated.
Memphis is the largest hardwood
producing lumber market in the
world. There are in this city 28
hardwood saw mills, with an annual
capacity of 370 million feet; 15 lumber
yards and 32 woodworking plants.
Just outside of the city, there are 46
hardwood mills operated by Mem
phis firms, the capacity of which is
approximately 500,000,000 ft. In ad
dition there are many other hardwood
mills in the timber districts surround
ing Memphis, producing an amount
of hardwood lumber equal to the
amount manufactured by Memphis
firms. This meians that Memphis
should be a great furniture manufac
turing center. It is a serious econo
mic waste to ship our raw material
to northern furniture factories for
manufacture when we have not only
the raw product but all other advan
tages for the successful manufacture
of the finished product, furniture.
Some northern factories are now
shipping in their material from this

locality, manufacturing into the fin
ished article, and reshipping to south
ern markets.
The manufacture of sweet feeds
is a very important industry in Mem
phis, this city leading the world.
Qotton seed products, (alfalfa, and
molasses are produced abundantly in
this territory. This industry is be
ing further advtanced by the present
system of diversified farming. With
the constantly increasing production
of live stock, its growth should con
tinue.
With our geographical location,
and ten trunk lines operating seven
teen lines of railroad, together with
the Mississippi River and its trib
utaries, we ; re in better shape than
any other city in the South as a lo
cation for distributing houses, mar
keting in the territory south of the
Ohio river.
The foregoing covers only a few
of the lines of manufacture well ad
apted to Memphis, but those men
tioned will serve as illustrations of
the- writers views in regard to inter
esting industries suited to our enorm
ous supply of raw materials.
It is true prices of building mater
ials and factory equipment are high.
They will undoubtedly remain high
for many years. It is equally true
that manufacturers and practically all
other classes have enjoyed their
greatest prosperity during years of
high price levels. Highest authori
ties state that the present industrial
activity will continue for a period of
at least ten years after peace is de
clared. Many manufacturers are now
placing themselves in position to
share in the industrial activity now
existing and that which is predicted.
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46th ANNIVERSARY—JULY 8, 1918.

Austin Clothing Company
MANUFACTURERS AND JOBBERS OF

Men's, Boys' and Children's Clothing,
Work Clothes, Furnishings, Etc.
FULL AND COMPLETE STOCKS — PROMPT DELIVERIES
(Our Records Show 98% of 1917 Orders Filled Complete)
—YOUR BUSINESS SOLICITED—
Second Street and Union Ave.

MEMPHIS, TENN.

Connect with

Originators of the

Free Personal Service

Malone & Hyde
THE SATISFACTORY WHOLESALE GROCERS
MEMPHIS

W. H. MAXWELL, Stanton, Tenn.
Member Board of Governors
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A.
Sulligent, Ala.

J. E. BLANKINSHIP,
Timpson, Tex.

Clovis Hinds, President

"KEEP SOUTHERN MONEY AT HOME"

Authorized Capital $500,000.00

WM. TUCKER, Jr.
Board of Governors
Ripley, Tenn.

DO YOU KNOW
If this money we are sending to other sections were kept at home and deposited in
our own banks, it would stimulate our trade in every line—seek investments in our resources—increase the
Laborers' Opportunities and Earnings—make Financial Panics unknown and enable the South to take her
rightful place in National Enterprise and Commercial Progress.
MRS. G. H. MATHIS,
Gadsden, Ala.

The Cotton States Life Insurance Co., of Memphis

B. M. LOWERY, Belden, Miss.

Is successfully bringing our people to an appreciation of the fact that the
time has come to turn this cow around so she can be milked at home. This
picture sets forth in a very forcible manner a system which obtains today in
many lines of business. The Eastern capitalists are "milking" the resources
of the South, and in comparison to the amount of business taken away, they
give very little in return.

. M. SHORT, Board of Governors
Brownsville, Tenn.

This condition exists perhaps to the greatest degree in the life insurance business for the reason that in
surance is a question of vital and far-reaching interest to all our people, and no branch of Southern industry
deserves greater concern. It is a question that effects not only the bankers, merchants, business men, farm
ers and laborers, but every inhabitant is directly interested in a business way, whether or not he recog
nizes the fact.
We owe it to ourselves—we owe it to our country—every dollar saved at home adds to our wealth and
taxable values. Every patriotic Southerner should spread this doctrine of patronizing home insurance
companies and "Keeping Southern Money At Home." This business policy lies at the very basis of our com
mercial existence and makes possible our industrial development; anything, therefore, that will tend to
the betterment of the South should meet with the loyal support of all interested in the South's future welfare.
Best oJ all—a policy in the Cotton States Life is as safe as a national bank note—a farm mortage being
behind every policy and every contract is secured by a deposit of its entire reserve with your state.

H. M. COTTERELL
Bureau of Farm Development
Memphis, Tenn.

W e Are Doing our Share—How About You?
Over 12,000 Southerners
Hold Cotton States Policies
FRED QRGILL, Memphis, Tenn.

J. M. WESLEY, Guin, Ala.

Do You ?
W. G. BRAY, Senath. Mo,

(ottonStafes
LIFE INSURANCE CO.-MEMPHIS,
™
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Changed Conditions
By Norman Johnson
. The abnormal became normal in
the mercantile world. Changes have
become so frequent that business
methods have been revolutionized.
As great as these changes have
been and as radical as many appear,
the trade will see many other changes
within the next six months that will
be a greater departure from methods
used prior to the war than any of
the changes which have taken place.
Merchandise has been scarce. From
now on till the end of the war there
will be none of certain lines to re
place present stocks.
The government has made large
contracts that will keep the duck de
nim, sheeting and knit goods mills up
to their capacity for the period of
the war. In knit goods less than 40
per cent of America's production will
be available for civilian use. Many
authorities think less than 20 per
cent. Many staple lines of underwear
will not be given to the trade in any
quantity.
Substitutes will have to be design
ed and then sold as soon as present
stocks in the hands of jobbers and
retailers are sold. Price fixing and
regulation is just getting under way.
The War Industries Board will un
doubtedly regulate the sale of more
than 60 per cent of the articles sold
over the counter.
Taxes will be increased; if not
doubled, they will be at least two-

thirds greater than in 1917. Freight
charges already advanced 25 per cent,
may also have additional rulings and
tariffs that will further increase these
The country is bound to get on a
pay-as-you-go basis. Terms will be
shortened on all goods bought. The
utmost intelligence and industry will
be required by all business men.
With all these new conditions,
Uncle Sam expects you to make mon
ey. The drones and the parasites are
going to be placed where they can
serve.
Mercantile life in normal times is
hazardous enough. In fact, no busi
ness is more hazardous. The man
who does not keep fully informed on
the market conditions and keep ac
curate cost records cannot survive
these times.
The labor situation is tense. High
wages has not had the effect of in
creasing efficiency. These records
are being carefully considered. The
"Work or Fight" order is going to
have a more significant meaning than
it already has shown.
This is a time to be alert and con
servative. Buying, selling and credit
policies must work hand in hand.
Sales in dollars and cents are de
ceptive. Dozens and yardage must
be given more attention.
If at first the War Industries Board
names prices that are slightly lower

"Y^HEN you can keep your
customers satisfied with
the service you give, and at
the same time can save money
while doing it, you are on the
right road to Prosperity.
But you must have a good
truck—an International—to do it.
International Trucks, with Inter- ?
national Motor, International
transmission and internal gear
drive axle, chassis sizes from Y\ "
ton to 2 tons capacity, and special bodies for every business, ar
the logical choice of the thinking business man.

than present primary market quota
tions, there will be no flurry as pro
duction and stocks on hand will not
be adequate to supply the demand.
There is no indication of lower prices
and every reason to indicate higher
and higher market prices.
There are no precedents to follow.
Every week shows gradual changes
It is said that experiments at Yale
showed that a frog placed in water
and the water gradually heated, the
frog would literally be cooked with
out a movement. Some merchants
are like this frog. They are selling
merchandise cheaper than they can
replace it. They don't know what
their stocks are worth till a salesman
tries to sell them more goods. They
are gradually being cooked.
Merchants should co-operate close
ly during this war period.
They
should positively weed out dead-beats
and limit slow-paying customers.
They should attend conferences, read
business papers and pay closer atten
tion to business than ever before.
Crop conditions in the South are
very good. New industries are in
large numbers. The South has bet
ter prospects than any other section
A merchant who keeps thoroughly
posted has nothing to fear during the
next six months. Be careful in buying.
Don't try to corner the market. Buy
in less quantities. Capital is the basis
of good business. It takes about four

Established 1885

Incorporated 1903

FLY & HOBSON CO.
WHOLESALE CROCERS
Bagging and Ties
LINDEN STATION

-

-

MEMPHIS, TENN.

"Quick Sales—Small Profits"
O F F I C E R S

J. M. FLY, President
W. H. DAVIS, 1st Vice-Prest.
J. P. ANDREWS, 2nd Vice-Prest.
SAMUEL HOBSON, 3rd Vice Prest.
M. S. CHAPSKY, Treasurer
W. E. STANSBURY, Secretary
R. H. OCILVIE, Cashier

times. Keep the turn-overs in line
with the money invested. Business
is not as usual; it is abnormally un-

EARLY'S
QUICK TAT

Pidgeon-Thomas Iron Co.
MEMPHIS, TENN.

Bar Iron; Bar Steel; Reinforcing Bars;
Structurals
New and Second-Hand Rails, Fish Plates
Track Spikes & Bolts, Hand Cars, Speeders

HOG FEED

International Harvester Go, of America

100 LBS. NET

Railroad Supplies
Blacksmith Supplies

Contractors' Supplies
Logging Tools

Composition Shingles,

W. C. EARLY CO.
' Z\

MEMPHIS, TENN.

Mill Supplies

Painted and Galvanized Roofings, Rubber Roofings,
Painted and Galvanized Shingles,

Wall Board, Building Paper

Manufactured by

MEMPHIS MOTOR CAR CO., Distributors
MEMPHIS, TENN.
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NAILS

WIRE FENCING

POULTRY NETTING
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L. J. Moss

Clarence DeVoy

John A. Denie's Sons Co.
FIRE BRICK, LIME, CEMENT AND PLASTER
82 South Front Street
Phone 411
Phones: Main 2187—2188. Mem. 2188

Established 1913

Jefferson
Cleaners
(Incorporated)

A. J. COOK & COMPANY
INCORPORATED

Lime, Cement, Plaster, Roofing,
440-70 DECATUR ST.

COAL, HAY, GRAIN

SCENE ON THE LEVEE AT MEMPHIS

CLEANERS

S. B. DEAN, Eduora, Miss.
State Vice-President

and

DYERS
BOTH TELEPHONES 2942

W. I. MOODY, Memphis, Tenn.
Secretary Cotton States Merchants

MAX SALENFRIEND
Dyersburg, Tenn.

Association

J. G. STONE AUTO TOP COMPANY
AUTOMOBILE TOP BUILDING AND REPAIRING
Dust Covers, Seat Covers and Upholstering
444 Monroe Avenue.
—
Phone Main 1453
Memphis, Tenn.
R. HENRY LAKE,
Executive Committee
Memphis, Tenn.

T. J. TAYLOR, Martin, Tenn.
Member Board of Governors

Oliver-Finnie Co.
The Food House that has a record of Fifty-two Years
of Satisfactory Service

N. C. McGinnis & Company
DRAINAGE CONTRACTORS
Memphis, Tenn.

F. G. ROLLINS
Stanton, Tenn.

S. B. HINDS,
Tupelo, Miss.

1704 EXCHANGE BLDG.

The World's Standard
Made by

General Electric
Co.
The Largest Electrical
Manufacturer in the World.

Electric Supply

COMPLIMENTS OF

J. W. GATES, Executive Committee

Edison
Mazda
Lamps

MEMPHIS, TENN.

Company
General Southern
Distributors
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The Largest Bread Factory
in the South
No Finer Equipped Plant in the World

^ArS^Tld' MiSS
Member Board of Governors

C"

W" ROOKS' Humboldt, Tenn.
Member Board of Governors

ANDREW FLORA Brinkly A,
Member Board oi Govern^

We take this opportunity to announce that we have gone into the jobbing
miriness, and will carry a general line of furniture at our warehouse for
prompt shipment in connection with our regular factory line.
We respectfully solicit your inquiries.

King Haase Furniture Co.
MANUFACTURERS OF

Sanitary Wood Beds, Library Tables and Novelties
MEMPHIS, TENN.

The scientific, automatic making of bread is a
condition far above the conception of those not
familiar with it, and visitors will be welcome dur
ing the Convention.
The Food Administration now permits us to ship unrestricted, and we have
several good agencies open.

Liberty Bread

Butter Nut Bread

The Breads that have made wheat conservation possible and pleasant.

Memphis Bread Co.
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The Highest Standard
of Excellence in Quality
and Service-

DeSoto Oil
Company

"That's Our Guarantee"
JUST LIKE LAGER BEER

WAR BREAD!
LIQUID FOOD!

77 YEARS OF SUCCESSFUL PROGRESS

MEMPHIS, TENNESSEE

SOLICITS YOUR SHIPMENTS
OF COTTONSEED

Van Vleet-Mansfield
Drug Company
MEMPHIS, TENN.

B.J. SEMMES& CO,
TRADt;

Creamo Brand
Cotton Seed
Feed Meal
AND 3 PER CENT FAT.

MARA,

&/>eWeis & LesH
Mfg. Co.

Maxwell
Investment

Manufacturers of

Company

OAK AND HICKORY SPOKES,
ANALYZING 20 PER CENT PROTEIN

Uejucr

424 Exchange Bldg.
Telephone Main 570

BUTCHERS' AND PACKERS MEAT
SKEWERS

BUY OF ANY DEALER OR WRITE TO

Tennessee Fibre Co.
MEMPHIS, TENN.

We make FARM and PLAN
TATION loans in Arkansas
and Mississippi at lowest rates,
5 to 7 years. No inspection or
attorney's fees; liberal prepay
ment option; extra prompt
service. Call on or write us.

COLONIAL PORCH COLUMNS

Memphis, Tenn.
M. H. Levy, for years one of the leading retailers of Dresden, Tenn.,
has built up a trade through the Dresden territory of which the association,
of which he is an ardent member, may well be proud. The above pictures
show Mr, Levy himself together with an exterior and interior view of th$
handsome store that he owns.
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"Ability Demands Recognition Always"
Your success or failure in life depends very largely on whether or
not you make yourself indispensable to your employer
Capital is ever on the lookout for men to control it—men of
action—of purpose—of KNOWLEDGE.
One mite of knowing how is better far than a mountain of uncer
tainty. Make your employer think about YOU. Educate yourself so
that you will attract his attention, that you will gain his admiration,
that your ability will be noticed. Show him that you are valuable to
him. Put YOURSELF in the way of success.
If you go into business without specialized training, you are
handicapped from the start. The man who equipped himself will be
promoted over your head.
Now is the time to get ready—to prepare. A course in this
successful school of business will fit you for a good position at the
start and will make promotion sure and rapid.

More Eggs
OR MONEY BACK

INVESTIGATE OUR SCHOOL TODAY

is the guarantee
behind

MACON & ANDREWS COLLEGES
The South's Greatest Schools of Business

Memphis, Tenn.
r of Chapman & Dewey

A. L. Hill of Sulligent, Ala., Ala
bama state vice-president of the Cot
ton States Merchants' Association,
has but recently recovered from a
serious operation.
His health re
stored, Mr. Hill will be able to con
tinue his good work for the organ
ization in Alabama.

One Thousand Reasons Why You Should
Attend Memphis Business College

Cotton Factors
and Commission Merchants
Office, 105 South Front Street—Memphis, Tenn.
We Have Ample Warehouse Facilities, With
a Low Insurance Rate. Liberal Advances
Made on Consignments and the High
est Market Prices Obtained for
All Grades of Cotton

MEMPHIS, TENN.

LOOKING for TROUBLE

IT WILL BE TO YOUR INTEREST TO TRY US

A long-faced man goes through our plant after each wash
looking for trouble—he finds it. That is the reason our cus
tomers are satisfied.

—CORRESPONDENCE REQUESTED—

EUREKA "CLEAN RITE" LAUNDRY
672_74 SOUXH

Vacuum Cup Tires

MAIN

I

J. B. Elixson of Aberdeen, Miss,
state vice-president of Mississippi for
the Cotton States Merchants' associ
ation. Mr. Elixson's untiring efforts
on behalf of the organization is large
ly responsible for its strength in his
state.

ESTABLISHED 1882

"

MEMPHIS. TE"N

* ROSE: ^

SPP1NG and MATTRESS COMPANY
MANUFACTURERS OF

HIGH GRADE MATTRESSES, SPRING BEDS
PILLOWS, COTS, ETC.

W. L. McKEE

STERNBERGER, McKEE & CO.

MEMPHIS BUSINESS COLLEGE

MAIN 2364

Marked Tree, Ark.

L. STERNBERGER

Gregg Shorthand and Touch Typewriting by the ablest and best
teacher in the South. Business Bookkeeping and Accountancy by
a past master in this art. Cotton Classing by the first Cotton School
in the world, and our record in this line has no equal
Ask the
cotton men about it.
Open in all departments the year round. Enter any day. You will
feel at home with our instructors and then know why you should
attend our school from a Thousand Reasons.
Gregg Shorthand, Touch Typewriting and Bookkeeping by mail.
One of the most beautiful catalogs that was ever issued, free.

J. T. THOMAS. Principal
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Sing a song of Thrift Stamps.
A pocket full of dough.
Sixteen little Thrift Stamps,
Four in every'row.
When, the war is over
How happy I will be—
My four bucks will be five bucks.
In nineteen twenty-three.

Garden Hose, Belting, Rubber Goods

J TOWNER & CO., Inc.

79-81 So. 2nd St.

The Mossman Lumber Co. Inc.
MANUFACTURERS AND DEALERS IN ALL KINDS

BAND SAWN HARDWOOD LUMBER and DIMENSION STOCK
MEMPHIS, TENN,

Purina
Hen Feed
-ALSOLARGE STOCKS OF
ROOFINGS and PAINTS
We Stand Behind Everything
We Sell

CRUMP
Lime & Cement Co.
Hem. 955-956
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Shannon, Reynolds

Bone

Public Accountants and Auditors
716-717 Union & Planters Bank Bldg.

Phone Main 4

DELCOLIGHT
Electricity For Every Farm

G. C. WHITE, Lynn, Ark.

A. R. Friedmann President
G. A. Lambert, Vice-President
J. H. Smith, Vice-President

F. E. D. Keplinger, Vice-President
H. D. Hartley, Secretary-Treasurer
W. A. Snyder, Chm. Executive Bd.

The Pioneer Pole & Shaft Co.
MANUFACTURERS

POLES AND SHAFTS

At last a complete electric plant that is sosimple, reli
able and economical, that electric light and power
are now available anywhere and for any purpose.
Now you may have the comfort and convenience of electric light
in your home and out-buildings—brilliant, cooj, safe.
Delco-Light will do most of your chores because it provides
power for the smaller machines.
Let us show you how it will pay for itself in time and labor
saved.

General Offices: Piqua, Ohio

HENRY R. COLBY, DISTRIBUTOR

MEMPHIS, TENN.

251 EAST MONROE AVE.
MEMPHIS, TENN.

Bonner Belting Company
LEATHER BELTING—OLD BELTS
RENOVATED AND REPAIRED
106 N. FRONT STREET

Wm. A. Smith, C. P. A.
William Tucker, Jr., of Ripley,
Tenn., a member of the board of
governors has done yeoman service
for the Cotton States Merchants' as
sociation in building up its member
ship and increasing its prestige in
the business world.

M. O. Carter, C. P. A

WILLIAM A. SMITH & CO.
CERTIFIED PUBLIC ACCOUNTANTS
Bank Examiners—Commercial Mfg. and Municipal Accountants
Government Tax Reports a Specialty
,_Fifth Floor Fisher Building, Main and Madison

P. O. Box 565

"Canale"
Italian
Gravy
FOR SALE EVERYWHERE
GOOD ON EVERYTHING
SAVES YOU MONEY

To Our Friends
and Customers:

Memphis, Tenn.

CLIFFORD H. POLAND
PHOTOGRAPHER

Phone Main 2270

Lotus Buildi

MEMPHIS, TENN.
PHOTOGRAPHS MADE FOR ALL PURPOSES
Moving Pictures of Industrial Plants and Advertising Films

Our stock of Staple Merchandise is
Complete.
We now have our Toys on display.

Gwinner-Mercere Co.

Memphis Queensware Co.

Trusses, Crutches, Abdominal Supporters, Elastic Hosiery
Artificial Limbs and Orthopedic Apparatus

121 Union Avenue

101 n/r .r

a

191 Madison Avenue

PHONE MAIN 1456

Memphis, Tenn.
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Eugene Faquin
Prop.
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Established
1866

S. E. RIDGELY
& COMPANY
TAILORS - DRAPERS
113 Madison Ave.
MEMPHIS, TENN.

Spring and Summer
Goods Now Ready
For Inspedtion
t^le R- S- Lady general merchandise store at Truman.
A , In'er!or v'ew
Ark. This establishment, one of the largest of its kind in the entire state,
does an annual business'of more than $125,000

Exterior view of L. Blumberg's up-to-date ready to wear establishment
in Cotton Plant, Ark. This store has grown rapidly during the past few
years and has developed into one of the leading business houses in that
section of Arkansas

A Revelation
in Temperance Drinks is

m
yjy

ZINC ETCHERS

BLU FF CITY ENGRAVING (si
Established 60 Years

Fruit and produce form a big item in the resources of many sections
covered by the Cotton States Merchants' association. The above scene
represents a normal day at the Stanton, Tenn., station during produce and
fruit shipping season. During this season Stanton shippers sent out an
average of 1,600 bushels daily. The largest day's shipment totaled 15,000
bushels with an approximate value of $20,000.

HAVING AUTO TROUBLES SKfSl:*!"1"
EITHER.
ALWAYS
PHONE ^^§"00 OI,KN

OWL AUTO CO.

D.D, Thomas & Son
General
Contractors and
Builders

Scimitar Bldg.

Memphis, Tenn.

We Specialize on Factory and
Commercial Buildings in Con
crete, Steel and Wood.

—Golden with goodness, sparkling with life and vim, foaming with
piquant fragrance.
NIB "hits the spot" the first delicious swallow and holds your friendship
thereafter because it's healthful and highly nutritious.—It's the comine
National Drink.

Bracing in Winter—Refreshing in Summer
Look for the bottle with the Striped Label—THAT'S NIB—
Wherever Refreshments Are Sold

MOTOR CAR MECHANICS AT YOUR SERVICE

Manufactured by

On the Road, at Your Home or at Our Home, Day or Night

WRECKED AUTOS PULLED IN

D M. CRAWFORD
Pres. and Treas.

E. D. BOULDIN
Secretary

BOLLING SIBLEY
S. C. SHEPHERD
Vice-Pres.

D. M. CRAWFORD COMPANY, Inc.
GENERAL CONTRACTORS
General Building Construction, Plain and Reinforced Concrete, Fine
Residence Work. Bank and Office Fixtures, Store Front Construction.
Ann
Fine Interior Work.
420 Scimitar o,j_
Bldg"

PHONE MAIN 1731

MEMPHIS, TENN.

GENERAL AGENT
PENN MUTUAL LIFE INS.
COMPANY
American Savings Bank Bldg.
Phone Main 5374
Premium Rate from $12.00 per
$1,000.00 upward according to age
and plan.

Annual Dividend!.

TENNESSEE BREWING COMPANY
MEMPHIS. TENN.

ROYAL FEED and
MILLING CO.
Manufacturers of

ROYAL

POULTRY"1

FEEDS

MEMPHIS, TENN

C. L. WILKINSON &
COMPANY
Cotton Buyers
Memphis, Tenn.
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A GREAT OPPORTUNITY
No merchant can well afford to
miss the addresses of G. A. Garver, at the Cotton States Mer
chants Convention, August 21st.
and 22nd.

Agricultural activities in Tennessee, aside from its leading product—
cotton—has largely to do with the prosperity of the state and as a conse
quence, the Cotton States Merchants' association and its members The
above view is of the big hayfields on the J. R. Nesbett lands at Stanton,
lenn
This is but a sample of the big products of agriculturalists who
nave devoted a part of their land and time to the growing of crops other
than cotton.

DIVERSIFICATION
View in Mr. Charles Tucker's 85 acre apple orchard, Stanton, Tenn.
where daily shipments have run as high as 400 bushels. Total shipments
to date over 5,000 bushels. Total estimated value about $10,000.00.

Mr. Garver lives and does busi
ness in a country town in Ohio
of eleven hundred population.
From an annual business of
twelve thousand dollars only a
few years ago he has 4>uilt one
nearing the million mark at the
present time.
He is the largest country mer
chant in the world, and he is go
ing to tell the delegates at the
convention "just how he managed
to build a business of such magni
tude.
He will exhibit pictures and
charts showing the very inner
workings of his store as the busi
ness progressed year by year.
Following his address there will
be a quiz and a general discussion.

That New Drink
With the Good
Familiar Taste
Taste this refreshing,
healthful, invigorating,
non-alcoholic, Ameri
can Beverage and
you'll prefer it always.

The John Krier & Sons grocery and dry goods store in Marked Tree,
Ark. It is such firms as this that represent the greater percentage of the
membership of the Cotton States Merchants' association
So long as
their business judgment and the production of the territory in which they
are established continues to bring prosperity to their concerns the organlzation as a whole is bound to stand and to prosper.

A Bottle a Day
Keeps the
Blues Away

Newby & Taranta

Distributors
Cor. Front and Market Bts.
Memphis, Tenn.

Memphis Engineering 8C Supply Company
Successors to Memphis Armature Company
ICE AND COLD STORAGE PLANTS FOR HOTELS BUTCHERS
GROCERS, BAKERS, ETC.

We invite you to come to Memphis,
both pleasant and profitable.

Memphis Sash & Door Co.
SASH, DOORS, ROOFING, MOULDINGS
AND FINE INTERIOR FINISH
Walnut 569

MEMPHIS, TENN.

'

"

'

i

DISTRIBUTORS "FORDSON" FARM TRACTORS
Long Distance Phone, Main 1576
366 Madison Ay... Memphis. Tonn

Agents for
FRICK CO. ICE AND REFRIGERATING MACHINERY
Machines up to SO tons kept in Memphis stock. Also a complete
line of Ammonia fittings and supplies of all kinds.
WE BUILD TANKS AND COILS FOR ALL PURPOSES
Phone Main 1275
Opp. Hotel Gayoso, 131 and 137 S. Front St.

WHOLESAig OhILy

-

GRAHAM-MERRIN C O M P A N Y

Branch
J

BEMIS BRQ. BAG CO,

Austin Clothing Co., The
Avery & Sons, B. F.
Bank of Commerce & Trust Co.
Binswanger & Co., Inc.
Carruthers Shoe Co.
Central State National Bank
Currie-McCraw Co.
Early Co., W. C.
Ellis-Jones Drug Co.
Fargason Co., J. T.
Fischer Lime and Cement Co.
Fly & Hobson Co.
Gale-Hooper Co.
Goldsmith & Sons Co., J.
Goodbar & Co.

acquainted.

You may count on us to do our part to make your visit

WHOLESALE M 2RCHANTS DIVISION
_
Chamber < f Commerce.
Greener & Sons, A.
Pidgeon-Thomas Iron Co.
Hart Saddlery Co.
Pittsburgh Plate Glass Co.
Hessig-Ellis Drug Co.
Potts-Crowell-Gifford Co.
Houck Piano Co., O. K.
Rose Spring & Mattress Co.
James & Graham Wagon Co.
Shainberg & Eber
Lebovitz & Co., S.
Shanks-Phillips & Co.
Lemmon & Gale Co.
Simon & Bro., A.
Levy Sons Co., Julius
Stewart-Gwynne Co.
Mallory & Sons Co., W. B.
Stratton-Warren Hardware Co.
Malone & Hyde.
Taylor Co., A. R.
Marks Hat Co.
Tucker-Mosby Seed Co.
Memphis Furniture Mfg. Co.
U. S. Bedding Co.
Memphis Queensware Co.,
Van Vleet-Mansfield Drug Co.
Moore Dry Goods Co., Wm. R.
Wagner Grocery Co.
Orgill Brothers & Co.
White-Wilson Drew Co.
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MEMPHIS TRAVELERS
ASSOCIATION
Ever since the organization of the
Cotton States Merchants Association
five years ago, the traveling men have
taken an especial interest in the work.
They have served on the Executive
Committee and have otherwise given
the Association their heartiest sup
port.
Every member of the Memphis
Travelers Association has keenly
felt and appreciated the good that
would emanate from a great organ
ization of merchants, and it is large
ly due to their efforts that the Cottor*

States Merchants Association has at
tained its present place as one of the
most important factors in helping
to win the war.
The Traveling men will serve on
the Entertainment Committee of the
approaching convention. They will
not ask the delegates to buy goods
while in Memphis. They will be on
hand to see that all their merchant
friends who attend the convention
are promptly registered and afford
ed an opportunity to participate fully
in the business sessions and enter
tainment features.
Thanks to the Memphis Travelers.

Annual Meeting of the West Tenn
essee Business Men's Clubs—Fulton,
Kentucky, August 15, 1918.
This will be a meting of repre
sentatives of all the Chambers of
Commerce and Business Mens Clubs
of West Tennessee.
Memphis should have a good del
egation, as the largest city and the
association with the largest member
ship of any city in the South. A
large delegation attended a similar
meeting at Trenton last year, all re
porting a very interesting and in
structive day.
An excellent program has been ar
ranged this year, please let us know
of your intention to join the delega
tion to attend the Fulton Meeting.
—Mark Fenton,
Industrial Com.
We invite you to come to Mem
phis, get acquainted.
You may
count on us to do our part 1
make xour visit both pleasant and
profitable.
WHOLESALE MERCHANTS
DIVISION
Chamber of Commerce.

Mr. J. R. Montgomery is one of the leading Dry Goods Merchants of
Lexington, Tenn., County Seat of Henderson Co. He has been in the
present location 10 years. Mr. Montgomery caters directly to the high
class Dry Good trade, (he is strong for the Memphis Market, says he finds
these goods more eagerly sought by his trade).

FISCHER LIME & CEMENT CO.,Inc.
Carey Roofings
Pipe Coverings
Fire Brick
Sewer Pipe
Lime
Cement
Face Brick
Shingle Stains
Roof Paints
The Largest Stocks in the South
Get our Prices

Memphis

Little Rock

,

-J

Austin Clothing Co., The
Avery & Sons, B. F.
Bank of Commerce & Trust Co.
Binswanger & Co., Inc.
Carruthers Shoe Co.
Central State National Bank
Currie-McCraw Co.
Early Co., W. C.
Ellis-Jones Drug Co.
Fargason Co., J. T.
Fischer Lime and Cement Co.
Fly & Hobson Co.
Gale-Hooper Co.
Goldsmith & Sons Co., J.
Goodbar & Co.
Greener & Sons, A.
Hart Saddlery Co.
Hessig-Ellis Drug Co.
Houck Piano Co., O. K.
James & Graham Wagon Co.
Lebovitz & Co., S.
Lemmon & Gale Co.
Levy Sons Co., Julius
Mallory & Sons Co., W. B.
Malone & Hyde.
Marks Hat Co.
Memphis Furniture Mfg. Co.
Memphis Queensware Co.,
Moore Dry Goods Co., Wm. R.
Orgill Brothers & Co.
Pidgeon-Thomas Iron Co.
Pittsburgh Plate Glass Co.
Potts-Crowell-Gifford Co.
Rose Spring & Mattress Co.
Shainberg & Eber
Shanks-PhiUips & Co.
Simon & Bro., A.
Stewart-Gwynne Co.
Stratton-Warren Hardware Co.
Taylor Co., A. R.
Tucker-Mosby Seed Co.
U. S. Bedding Co.
Van Vleet-Mansfield Drug Co.
Wagner Grocery Co.
White-Wilson Drew Co.
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JUST TO AMUSE
On the night of August 21st, the

Cotton States Merchants Association
will knock off a few hours from its

WHOLESALE MERCHANTS DIVISION
Chamber of Commerce.
Memphis
Memphis houses show stocks especially selected for your trade. There
is plenty of competition in all lines. You will get close prices and liberal
terms. If you wish further information write to us.
Austin Clothing Co., The
Avery & Sons, B. F.
Bank of Commerce & Trust Co
Binswanger & Co., Inc.
Carruthers Shoe Co.
Central State National Bank
Currie-McCraw Co.
Early Co., W. C.
Ellis-Jones Drug Co.
Fargason Co., J. T.
Fischer Lime and Cement Co.
Fly & Hobson Co.
Gale-Hooper Co.
Goldsmith & Sons Co., J.
Goodbar & Co.
Greener & Sons, A.
Hart Saddlery Co.
Hessig-Ellis Drug Co.
Houck Piano Co., O. K.
James & Graham Wagon Co
Lebovitz & Co., S.
Lemmon & Gale Co.
Levy Sons Co., Julius

Mallory & Sons Co., W. B.
Malone & Hyde.
Marks Hat Co.
Memphis Furniture Mfg. Co.
Memphis Queensware Co.,
Moore Dry Goods Co., Wm. R.
Orgill Brothers & Co.
Pidgeon-Thomas Iron Co.
Pittsburgh Plate Glass Co.
Potts-Crowell-Gifford Co.
Rose Spring & Mattress Co.
Shainberg & Eber
Shanks-Phillips & Co.
Simon & Bro., A.
Stewart-Gwynne Co.
Stratton-Warren Hardware Co
Taylor Co., A. R.
Tucker-Mosby Seed Co.
U. S. Bedding Co.
Van Vleet-Mansfield Drug Co.
Wagner Grocery Co.
White-Wilson Drew Co.

Sanitary
Waterless Closets
For Country Homes
WHY PUT UP WITH THE
UNSANITARY OUTHOUSES ?

KAUSTINE

Closet System
SlfcirA
Si ^

Cl»an??

iary

method

of

very arduous and exciting tasks, and
hie to Loew's Lyceum for a real
treat.
The powers that be have
chartered the place for that night, and
all delegates and their families are
entitled to entrance there, and for
as long .as they can stand the gaff.
For we make no secret 'of it
no
man will be safe that night from the
searchlight, real and implied. Per
haps, after all, the families had best
be left at home—or prepared for the
worst. We'll try to break all news
gently. And perhaps the actors may
be open to bribes. We only offer
this as a suggestion. Of course, we
do not wish to encourage such prac
tices. The money given for such
purposes, will, we understand, be
turned over to the Red Cross.
All joking aside, the Entertainment
Committee, under the chairmanship
of Mrs. Fairfax Proudfit Williamson,
ably assisted by Mr. W. B. Cleve
land and Mr. George Lawo, will en
deavor to give the delegates a rous
ing good time and plenty of real (and
reel) entertainment on that night.
The show will start at six o'clock,
although special features will not be
put on 'til about eight-thirty. And
it will keep up until eleven o'clockfive good hours of fun. All you have
to do is to sit and enjoy it—even
t^le j°ke 's on you; perhaps!
I he regular show bill will be given
in its entirety, and all special features
are just thrown in for good measure
"Come One, Come All! Op'ry
House Tonight! Best Show in TownReal Bloodhounds — Sleuthing for
Truths!
Let Loose by Cotton States Merchants Association!
LOEW'S

LYCEUM—AUGUST 21
Six to Eleven ! I
—Don't Miss It f—
Free To All Delegates and Their
Families.

sewage disposal in existence

Cleanliness - Comfort, Indorsed by Health authorities all over the counConvemence
try and extensively used in public service

8
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f° f^'" ''"j *4" a "ar .^KilVall germs-Sects
V'llage homes' schoo]s. churches, factoLs etc W* o l°r —S
inat0r and Pa^ntees of the Kaustine under
ground
tank svstem
rlnn'?
ground tank
system—don
t accept* a substitute
or imitation
TINE equ'pjed
'
' ^ Tent °T ,ease a house that is not KAUSW

KAUSTINE TOILETS AND GUARANTEE THEM
TO BE EXACTLY AS REPRESENTED OR MONEY BACK
Write for Particulars

Kaustine Sales and Service Co.
p.
„ , ,
Phone Hemlock 9227

233

South Bellevue Blvd.

Memphis, Tenn.
G. A. Garver, Strasburg, Ohio.

MEMPHIS' CHAMBER OF COMMERCE JOURNAL
WHOLESALE MERCHANTS DIVISION
Chamber of Commerce.
Memphis
Memphis houses show stocks especially selected for your trade. There
is plenty of competition in all lines. You will get close prices and liberal
terms. If you wish further information write to us.
Austin Clothing Co., The
Avery & Sons, B. F.
Bank of Commerce & Trust Co.
Binswanger & Co., Inc.
Carruthers Shoe Co.
Central State National Bank
Currie-McCraw Co.
Early Co., W. C.
Ellis-Jones Drug Co.
Fargason Co., J. T.
Fischer Lime and Cement Co.
Fly & Hobson Co.
Gale-Hooper Co.
Goldsmith & Sons Co., J.
Goodbar & Co.
Greener & Sons, A.
Hart Saddlery Co.
Hessig-Ellis Drug Co.
Houck Piano Co., O. K.
James & Graham Wagon Co.
Lebovitz & Co., S.
Lemmon & Gale Co.
Levy Sons Co., Julius

Mallory & Sons Co., W. B
Malone & Hyde.
Marks Hat Co.
Memphis Furniture Mfg. Co.
Memphis Queensware Co.,
Moore Dry Goods Co., Wm. R.
Orgill Brothers & Co.
Pidgeon-Thomas Iron Co.
Pittsburgh Plate Glass Co.
Potts-Crowell-Gifford Co.
Rose Spring & Mattress Co.
Shainberg & Eber
Shanks-Phillips & Co.
Simon & Bro., A.
Stewart-Gwynne Co.
Stratton-Warren Hardware Co.
Taylor Co., A. R.
Tucker-Mosby Seed Co.
U. S. Bedding Co.
Van Vleet-Mansfield Drug Co.
Wagner Grocery Co.
White-Wilson Drew Co.

Joseph H. Mangum, Memphis
Wm. H. Jackson, Ft. Worth
Oliver P. Cobb, Memphis

OLIVER P. COBB & C O .

PUBLIC AUDITORS and ACCOUNTANTS

SYSTEMATIZERS

Phone Main 82
"INCOME TAX"-SPECIALISTS
Office: Bank of Commerce & Trust Bldg.
MEMPHIS TENN.

ATTENTION
Egg and Chicken Shippers:
The greater part of the after
noon session of the second day
of the Cotton States Merchants
Convention will be devoted to
the handling of eggs and poultry
under the Food Administration's
regulations.
Hon. W. F. Priebe, Chief of
Egg and Poultry Section, United
States Food Administration, will
address the meeting, and will ex
plain fully the Government re
quirements, also the methods of
handling eggs and chickens that
will yield the best results to
shippers.
This industry is growing by
leaps and bounds in this section,
and it behooves both producers
and shippers to inform them
selves as to the best methods to
be employed. This Convention
affords a splendid opportunity
for advice and information since
Mr. Priebe will speak both with
knowledge and authority.
Open discussion will follow
Mr. Priebe's address.

j HIGHEST QUALITY
}

ECONOMICAL
PURE
WHITE

Puck Brand Food Products
Carefully Selected
Quality Guaranteed.

WHITE, WILSON DREW CO.
Wholesale Dis trihutors
Memphis. Tenn.

Sold by all Wholesale and Retail Grocers who
appreciate Quality and are interested
in Southern Prosperity

The Best-Lighted Store
in the Township
The merchant who installs Lalley-Light will have just that
—the best-lighted,, most attractive store in the township.
For Lalley-Light furnishes steady, brilliant electric light
—all you want whenever you want it.
Successful merchandising is not merely a matter of goods
—but of surroundings also.
No shopper ever complains when the lighting is brilliant
or superabundant, as Lalley-Light is.
If the agency in your neighborhood is still open, you have
also the chance of a very tidy added profit.
Write us at once for details.

Generating plant is 27 inches
long, 14 inches wide, 21 inches
high.
Storage Battery is included in
complete outfit.

Memphis Lalley-Light Co.
MEMPHIS, TENN.
J. M. Hughes.

LALLEY-LIGHT

